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Why Additional Line 
May Be Issued 
Without Medical 


Company Answers Policyholder 
Who Criticised it for Waiving 
Examination of That Kind 














PHCENIX 


Assurance Company, Ltd., 
of London 
100 William Street, New York 
A corporation which has stood the test of time! 142 years 


of successful business operation. World wide interests. 
Absolute security. Excellent service and facilities. 


Beha To Say If SE 
Company Can Give 
Full Auto Cover 


Stoddard Personally Favors Mul- 
tiple Line Protection, But Will 
Let Successor Decide 


















EXPERIENCE GOOD SO FAR 


Special Medical Application Used; 
Travelers Has Followed Plan 
for Three Years 

















HIS VIEWS MADE PUBLIC 


New Superintendent to Tell Gen- 
eral of Seattle Whether It 
Can Enter New York 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 
Sprinkler, Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


Indemnity Company 


75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary & Theft, Accident & Health, Golfers, Plate Glass. 





Several companies have adopted the 
plan of offering during one of the sum- 
mer months when business tapers off, 
additional insurance without medical ex- 
amination to policyholders who have 
been examined within two years. One 
of these companies, which sent letters 
to its policyholders who had taken in- 
surance within two years notifying them 
Yl Pee pee a Ad 3a .— a received : letter — a 

_ —$$ = arene ° yolicyholder criticising the company tor 
SUC UOU ONO O SUA U AO val/erl/elvavertreri/elyervaivertvavivertvevlverivarivarie taking such chances.” . 
2 @ This indicates that some policyholders 
are under a misapprehension as to this 


“multiple line” companies. The present SERVICE and BROKERAGE practice. They evidently believe that 


superintendent, who has been consider- the companies following this practice 
ing the question for months, favors the DEPARTMENT pein violating — — _— 
entry of the General as he regards the beige mel escle g  vege — 
so-called American system of arbitrarily CHAS. F. ENDERLY, Manager company receiving the letter of criticism 
segregating certain coverages to certain psi ? and Vice-President George E. Bulkley 
companies as illogical; but out of cour- 122-126 William Street, New York City replied to it as follows: 


tesy to his successor (Mr. Beha taking Why Practice Is Sound 


office July 1), he has left the final deci- FIRE—AUTOMOBILE—MARINE “I am very glad indeed that you took 
sion for Mr. Beha to make, simply being the trouble to voice your disapproval of 
content with making public his own per- this offer as it at least gives me the op- 
sonal views. portunity of setting forth one or two 


1 th: Cain eed ewe INSURANCE COMPANY OF Sncr aving auiiée tee wianieabecail 
Although comparatively a new com- NORTH AMERICA 


underwriting in this action. Merely that 
pany, the General of Seattle is one to 


you may see the form of the application 
which we use in this connection, I am 

be reckoned with. It has a good-sized PHILADELPHIA 

capital and surplus; increased its sur- 


enclosing one herewith and you will 
plus the first year of its underwriting; 


James A. Beha has been presented 
with a problem of the first class by Col. 
Francis R. Stoddard, Jr., whom he is to 
succeed as superintendent of insurance 
in this State. 

It is whether or not to admit to New 
York State the General Insurance Com- 
pany of America (home office, Seattle), 
which gives a full automobile cover. 
By admitting the company, New York 
would reverse its position relative to 





















































notice that there are very definite in- 


Tho ORieet Atmuslean Dive and Macles quiries as to the health of the applicant 




















and has as its stockholders some of the % and his use of medical advice since his 
most prominent business men of the Insurance Company last examination for this company. In 
Northwest. Its president, Hawthorne connection with those questions we 
K. Dent, was for twenty years vice- secure a new inspection on every appli- 
President and general manager of the cant where such has not been received 
Northwestern Mutual Fire, said to be 66 e 99 within six months. 
the largest fire mutual in the Northwest. Station P-M-L-I-C “We believe that these two lines of in- 
He got the idea that a stock company ; , ware 3 e formation tie up the present with the 
tan pick its risks the same as a mutual ; Production is swinging along at the most aggressive pace in the Company’s condition at the time of the examination 
can and he is specializing on preferred history. ; ; so closely that there is very little oppor- 
business. The General is represented Here’s what our representatives have: tunity for fraud, concealment or se- 
here legally by William Otis Badger, Jr. The priceless asset of a nationally-known name—we are seventy-seven lection against the company and as it is 
Following is Colonel Stoddard’s anal- years old. ' a well-known fact in the business that 
ysis, in part: Policy contracts sufficing for every need. the effect of the medical examination 
“Many companies incorporated in Topnotch service. |} does not disappear for five years and the 
States outside the State of New York Advantageous net cost. maximum period of time since the last 
have at various times made application Advertising material that “pulls.” . examination is but two years under this 
for admission to do business in the State Regional Conventions that are schools of salesmanship. F offer, there can be no great deterioration 
of New York. When such a company Genuine fraternity between Home Office and Field—we have neither of the risk in that time. Furthermore, 
has powers which could not be granted taskmasters nor slaves. __ the amount of additional insurance of- 
to a similar company if organized under These are ingredients in our recipe for Field success. We welcome fered is hardly of sufficient size to create 
the laws of this state, the company ap- men and women who value them. any great temptation for the unscrupu- 
Plying for admission has been informed Ask any Penn Mutua t representative ! lous to obtain it. 
ne it _ been the policy of the depart- ‘ “The mortality af thd company for 
ent that a company of another state Th P M al Lif I C fifty years has been one of the lowes 
having excess penenis should either e Tenn utu € insurance ompany of any company doing business and I as- 
amend its charter so as to eliminate such Philadelphia, Pa. sure you we are convinced that we are 
Powers, or pass a resolution, filed with Organtzed 1847 not taking any step here which is going 
(Continued on page 30) (Continued on page 8) 
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LICENSING OF INSURANCE BROKERS 





The laws of the various states regulating the licensing of Insurance Brokers are of more than ordinary 
interest. A complete digest of these laws—the date for making application, duration, fees, penalties for 
violations, ete. 


This is only one of the special uses to which you can put 


THE INSURANCE ALMANAC 
FOR 1924 


Handiest Reference Book in Insurance 
COMPANY SECTION 


. Fire and Marine, Stock, Mutual, Reciprocal—Live Stock—Life, Old Line and Fraternal 
Mutual. 





Casualty, Stock and 
Officers, Directors, Territory Covered, Lines Written, Official Changes during 1923. New Companies Organized, Companies Retiring, Mergers, 


Changes of Name, etc. (see also Statistical Section below). 


ORGANIZATION SECTION 
Fire and Marine, Life, Casualty and Miscellaneous,—National, State and Local—Boards and Bureaus, Rating and 
Inspection Bureaus, Federations. 
Officers, Directors, Committees, Members, Date and Place of Next Meeting. 


STATE SECTION 
State Officials Supervising Insurance, with Deputies and Assistants, National Convention of Insurance Commis- 
sioners,—Officers and Committees. Fire Marshals and their Convention. State Workmen’s Compensation Com- 
missioners. Capital Requirements,—States Having Particular Laws,—Resident Agent Laws—New Laws Enacted 
at Legislative Sessions of 1924. 

PERSONAL SECTION 
Who’s Who in Insurance. Death Roll of 1923. 

Biographical Sketches of Insurance Men. This section is larger and more complete than ever. 
INSURANCE JOURNAL SECTION 


Name and Publication Place, Date of Establishment. Names of Editors and Business Managers. 


ENCYCLOPEDIA SECTION 
Definitions of Insurance Terms, Marine, Fire and Casualty. Conflagrations. Miscellaneous Information. Fire 
Waste, Fire Losses by States, Auto Fatalities in 1923, Motor Vehicle Registration. Life Companies Writing 
Female Risks. Qualifying Powers of Surety Companies. 


STATISTICAL SECTION 


Fire and Marine, — Domestic, Foreign, — Stock, Mutual and Reciprocal — Life — Old Line, Fraternal, — Casualty, 
Stock and Mutual,—Statements of Dec. 31, 1923. 


Assets, Liabilities, Reinsurance Reserve, Net eli. Net Premiums, Total Income, Net, Losses, Total expenses. (For Life Companies, New 
Business, Business in Force and Gain.) Foreign Companies Trans actions with Home ’ Office. Quotations on Insurance Stocks. Fire Premiums 
in Principal Cities for Four Years. Premiums and Losses_in the Side Lines.—Ocean Marine, Inland Marine, Hail, Earthquake, Sprinkler Leakage, 
Windstorm, Riot, Automobile (Fire and Theft, Collision), Liability, Property Damage, Accident and Health, Engine and Fly Wheel, Steam Boiler, 
Workmen’s Compensation, Plate Glass, Burglary, Fidelity, Surety and Credit. , 


AGENCY SECTION 


Names, Addresses and Telephone Numbers of Leading Agents in Cities of 100,000 and Over,—with Lists of Com- 
panies which Some of them Represent. 


GENERAL SECTION 


Government of the United States, President and Cabinet, Governors of States and re. Legislative Sessions 
in 1923, 1924 and 1925. Population of States. 


ALMANAC SECTION 


Dates Ahead for Insurance Events, Tax Dates, License Dates, Convention Dates, Annual Meeting Dates, Calendars 
for 1924 and 1925. 


“We. find The Insurance Almanac and Encyclopedia of immense value in answering inquiries from our 
members. No book in our library is more frequently used.”—Walter H. Bennett, Secretary, National 
Association of Insurance Agents. 


More Than Nine Hundred Pages of Facts 
For TWO DOLLARS 


1924 for the 
Hereto (Add 25 
Foreign Countries). 


Postage to Canada 
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Rodman Wanamaker At 
61 Buys $1,500,000 


IS NOW INSURED FOR _ $6,000,000 





J. Bickley Simpson of Mutual Life, 
Philadelphia, Agent Who Placed 


Latest Line on Merchant 





Rodman Wanamaker, who runs the 
John Wanamaker stores in Philadelphia 
and New York, who is the son of the 
late John Wanamaker, merchant prince, 
and who is deputy police commissioner 
of New York City, has just bought life 
insurance to the amount of $1,500,000. 
He had been carrying $4,800,000 insur- 
ance and desired to increase the cover- 
age to $6,000,000. As he is sixty-one 
years old and so heavily covered, this 
might not seem an easy achievement on 


3st 
oe 





(Elias Goldensky)" 


J. BICKLEY SIMPSON 


the part of a life insurance agent, but 
it was successfully done. The agent is 
J. Bickley Simpson of the Mutual Life, 
Philadelphia. 

This makes Mr. Wanamaker the 
heaviest insured man in the world. His 
nearest rival is Pierre DuPont of Wil- 
mington, Del. 

Nearly Every American and Canadian 
Company on Line 

It was necessary to use practically 
every American and Canadian Life In- 
surance Company to secure the amount 
necessary to make Mr. Wanamaker the 
most heavily insured man in the world. 
Mr. Wanamaker recently received two 
checks totaling $276,504 and representing 
what is considered in insurance circles 
as probably the largest dividend settle- 
ment ever made by a life insurance 
company. There was also an extra divi- 
dend of $95,532, making a grand total of 
$372,036. The checks were drawn by the 
Mutual Life, and represent distributions 
on two ordinary life plan policies issued 
to L. Rodman Wanamaker in February, 
1904. The policies were for $1,000,000 
and $200,000 respectively, on which he 
paid annual premiums of $40,716. When 
the dividend distribution period on these 
two policies became effective, Mr. Wana- 
maker elected to take the dividends in 
cash and continue the insurance in force, 
receiving his dividends annually here- 
alter. Had he decided that he had no 
further need for life insurance protec- 
tion and surrendered his policies, their 
Cash value, plus the dividends, would 
have exceeded by more than $13,000 the 





sum he had paid in premiums in the 
twenty years. Officials of the company 
say that, although life insurance protec- 
tion can be secured on the endowment 
and even limited payment forms of in- 
surance in some of the larger companies 
for a period of twenty years, and show 
an actual profit on the transaction, plus 
the protection, it is seldom that a policy 
taken out on an ordinary life basis will 
show such results. The Wanamakers 
have always been among the greatest 
believers in and indorsers of American 
life insurance. The late John Wana- 
maker, father of Rodman Wanamaker, 
was for many years the most heavily in- 
sured man in America. During his life- 
time, it is said in insurance circles, he 
repeatedly stated that his own life in- 
surance holdings were important factors 
in his commercial success as well as 
being a real basis of financial credit in 
times of stress. Leading life insurance 
companies state that John Wanamaker, 
by his repeated indorsement of the in- 
stitution of American life insurance, has 
done more than any other one man to 
give this plan of systematic and organ- 
ized thrift the standing it has today in 
the minds of business and professional 
men throughout the United States. 


ALBERT B. HOWE DEAD 





Vice-President of Security Mutual of 
Binghamton Was 71; in Failing 
Health for Long Time 


Albert B. Howe died at the Clifton 
Spring, N. Y., sanatorium, 71 years of 
age on May 15. He had been in failing 
health for several years past, and for the 
last few months he had been undergoing 
medical treatment at Clifton Springs. His 
was a busy life, that began in St. Law- 
rence County, N. Y., in the days of early 
hardships and that included a six years’ 
apprenticeship in his youth in the first 
Woolworth Five and Ten Cent Store at 
Watertown, N. Y. 

Mr. Howe became the first agent that 
the Company had outside of Binghamton. 
This was in 1887 and he made his head- 
quarters at Syracuse, traveling much of 
the time and acting as supervisor of 
agents. In 1901 he was elected assistant 
to the general manager, and held that 
office until 1904. He was elected a direc- 
tor in 1904, and was elected vice-president 
of the company in 1908, a place he held 
until his death. Mr. Howe was widely 
known and highly respected for his abil- 
ity as a life insurance man, having made 
a wide acquaintance and many friends 
among the life insurance fraternity. 





MANAGERS’ MANUAL ISSUED 





Part Two Devoted to New Agent Now 
Being Distributed by Insurance Sales 
Research Bureau 


Part two of the “Managers’ Manual,” 
on which the Life Insurance Sales Re- 
search Bureau has been working for 
some time, is now being distributed. 
Part one, which is devoted to securing 
and selecting agents, was completed last 
fall. Part two, called “Your New Man,” 
is devoted to training the new agent and 
is the result of a thorough study of the 
methods of the most successful general 
agents in the country. 

The sections of the work are very at- 
tractively prepared. Each part is sep- 
arately bound, but the two parts may be 
put together in a binder of very con- 
venient size and form. Copies may be 
obtained from the Life Insurance Sales 
Research Bureau, 125 Trumbull Street, 
Hartford, Conn. 





ALAMO LIFE TO START 


The Alamo Life Insurance Co., of 
San Antonio, Texas, which is being or- 
ganized by a number of prominent busi- 
ness men of that city with a capital of 
$250,000, will be ready to start operations 
about July 1. E. W. Northstine, who 
has been connected with the Bankers’ 
Life of Des Moines for twenty years, 
will have charge of the production end. 
Merlin Oates will be secretary and 
actuary. 


To Aid Policyholders 
Of German Companies 


SWISS GOVERNMENT HAS PLAN 





Would Advance To Its Citizens Part of 
Value of Policies; Still Lose 50% To 
70% of Value 


The Swiss Federal Council has adopted 
in principle a scheme for Federal assist- 
ance to Swiss citizens insured in Ger- 
man Life Insurance Companies, it has 
done so with a view to encouraging in- 
surance and in order to assist holders of 
insurance policies of German companies 
in turning over the same to Swiss com- 
panies. The schemes will require legis- 
lative approval, and the project will be 
submitted to the Federal Assembly at its 
next meeting. 

Such legislation will empower the Fed- 
eral Council to dispose of the guarantees 
deposited in Switzerland by the eight 
German companies in question. With- 
out legislative approval the Federal 
Council would have to ask that a peti- 
tion for bankruptcy be filed, an act 
which would entail even greater losses. 
At the beginning of 1919 all the German 
companies began to deposit the amount 
of their securities in Swiss currency. 
The depreciation in exchange prevented 
them from fulfilling their obligation, with 
the result that the present value of the 
deposits, according to the companies, is 
worth only from five to twenty-seven 
per cent of the amount of the securities. 

For those who desire to surrender 
their policies, the Confederation will ad- 
vance them 27144% of the capital. These 
policyholders will therefore lose 724%4% 
of their investment. For those who de- 
sire to retain their policies, the con- 
federation will advance them periodically 
19% of the capital in such a manner that 
with the subsidy of 34% promised by 
the Swiss companies the policyholders 
will recover 50% of their payments. 

The total expenditure of the Confedera- 
tion will naturally depend upon the num- 
ber of policyholders who continue to 
pay their premiums, but it will not ex- 
ceed 25 millions. 

On this basis the Department of Jus- 
tice is to conclude a convention with the 
Swiss life insurance companies for the 
taking over of the policies. It is prob- 
able that the policyholders will declare 
themselves satisfied with the solution 
reached, which reduces in a certain de- 
gree the losses which they would have 
otherwise suffered. 








$17,000,000 LOAN IN CHICAGO 





Northwestern Mutual Life Makes Big 
Loan to Potter Palmer Estate on 
Loop Property 
The Northwestern Mutual Life has 
closed a building loan of $17,000,000 cov- 
ering the new Palmer House property in 
Chicago. The negotiations were with 
the trustees of the Potter Palmer estate. 
The loan will run for twenty years and 
the interest rate is 544%. By agreement 
the amount of the loan will be reduced 
by stipulated payments which in the 
aggregate amount to one-half of the 
principal sum, so that only one-half of 
the loan will remain in force for the 

full twenty years, 

The real estate on which the loan is 
made is in the best business district of 
Chicago. It has a frontage of 254 feet 
on South State Street and extends to 
South Wabash Avenue, on which it has 
a frontage of 210 feet. It also has a 248 
feet frontage on East Monroe Street, 
the whole area being 82,154 square feet. 
This is said to be the largest private 
holding of real estate in the Loop Dis- 
trict. The plot is conservatively valued 
at $20,000,000 and the building to be 
erected will cost not less than $15,000,000. 





WHOLE LIFE ON ARMY RISKS 

The Prudential has decided that the 
new whole life half-rate policy may be 
written on such army and navy risks as 
are eligible for standard rates, 





Home Life Fieldmen 
In Convention Here 


PRESIDENT LOW MEETS AGENTS 





Talks by Executives; New Policy Well 
Received; C. A. La Croix Heads 


Agency Association 





The Home Life of New York held the 
largest and best meeting of its agency 
association at the Waldorf-Astoria last 
week, closing on Thursday evening with 
a banquet at which President Ethelbert 
Ide Low presided. This was President 
Low’s first agency convention as chief 
executive of the company and he was 
given a rousing reception. A feature of 
the meeting was the presenting by Vice- 
President George Wellwood Murray of 
gold service medals to the honor roll 
men of the field organization. 

There was an informal reception pre- 
ceding the first session on Wednesday 
which was presided over by Hoyt W. 
Gale, of Cleveland, president last year of 
the agents association. President Low 
spoke of the new and larger responsi- 
bilities of the companies and their repre- 
sentatives and discussed the advantages 
of coéperation and unity in the business. 
Vice-President Murray spoke interest- 
ingly on the qualities and requisites of 
a successful life insurance agent. 

Luncheon by President Low 

President Low, who is democratic and 
made an excellent impression on the 
field men, gave a luncheon on Wednes- 
day to the general agents and the com- 
pany gave a luncheon to the honor roll 
men. 

Russell M. Simons, New York City, 
presided at the afternoon session when 
there was a general discussion of gen- 
eral agency problems. Among those 
who participated were: John H. Scott, 
Brooklyn; C. A. La Croix, Portland, 
Me.; H. R. Bryarly, Winchester, Va.; 
Charles N. Weber, Buffalo; J. R. Rob- 
bins, New York and James A. Whit- 
more, New York. 

J. R. Robbins, New York, presided on 
Thursday morning at which the conven- 
tion heard talks by Secretary William S. 
Gaylord, Actuary William J. Cameron 
and Associate Medical Director C. F. S. 
Whitney. There was general discussion 
in connection with these talks. The 
closing session was given over largely 
to general discussion. In talks by the 
officers of the company there was em- 
phasis on the liberality both in the 
underwriting and medical departments 
of the company which characterizes its 
handling of business. 

Reports from the field show that there 
has been an excellent reception of the 
company’s new combination policy which 
pays $25,000 when the cash value and 
accumulated dividends equal the face of 
the policy and $250 per month for life 
if totally disabled before age 60. All 
premiums are waived during disability 
with cash values increasing and annual 
dividends paid during disability period. 
The policy also carries the double in- 
demnity feature. The policy is issued to 
selected risks at a very low premium. 
The Home’s new limits are $100,000 for 
ordinary, limited payment and endow- 
ment and $50,000 for term. 

The new officers of the agency asso- 
ciation are: C. A. La Croix, Portland, 
president; C. F. Sheedy, Pittsburgh, 
vice-president; J. R. R. Martin, Peoria, 
Ill., secretary-treasurer. Hoyt W. Gale, 
Cleveland, last year’s president was made 
chairman of the executive committee, 
the other members of which were: 
Joseph W. Camp, Poplar Bluffs, Mo.; 
J. C. Bristow, Richmond, Va.; and Wil- 
liam Van Sickle, Detroit. 





SELVAGE MADE GENERAL AGENT 


E. W. Selvage has been promoted to 
general agent for the Buffalo district of 
the Connecticut Mutual Life. Mr. 
Selvage has been a personal producer 
working through the Buffalo office for 
about ten years. 
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Georgia Supreme Court 
Group Case Decision 


COTTON MILL PAID PREMIUM 


Person Promised Benefit, Although Not 
Party To Contract, Can Bring Suit 
Under It 
Court in the 
Aetna Life, 122 S.E. 


has decided an interesting group 


The Georgia Supreme 


case of Carruth vs. 
2, 
case. 


It is to the 


surance 


an in- 
issues a group policy 


effect that where 
company 
on the lives of the employes of a manu- 
factory, naming the manufacturing cor- 
poration as beneficiary, but contem- 
poraneously therewith the latter cor- 
poration issues to the employes who are 
referred to in the policy of insurance a 
certificate promising that the sums pay- 
able respectively as set forth in the 
policy will be collected and paid by the 
employer corpayation, except upon the 
breach of certain conditions named in 
the policy and also in the certificate, the 
insurance named in the policy and in 
the certificate may be recovered upon the 
death by the personal representative of 
the insured. 

The court, in reaching this 
clusion, applied the principle that “where 
a promise ts made for the purpose of 
conferring a benefit on a person, though 
he be not a party to the contract, or 
furnish the consideration for the promise, 
he can bring suit upon it. Sheppard v. 
Bridges, 137 Ga. 615, 621, 74 S.E. 245, 


con- 


248.” 
The Opinion 
The opinion reads, in part: “Constru- 
ing the contract as a whole, it seems 
clear that the Aetna Life Insurance 


Company, 
the policy, 


subject to the conditions in 
undertook to insure the life 
of Ethel Harmon and her fellow em- 
ployes, merely using the name of the 
Lanette Cotton Mills [the employer cor- 
poration] as beneficiary in order to pro- 
tect itself by such conditions precedent 
and warranties as are contained in the 
application, from liability where it would 
not have been le ‘gally bound under these 
warranties; and using the services of the 
Lanette Cotton Mills as an agency to 
see that the insurance money is paid to 
the proper persons, and that in all cases 
the canceled certificate, which indicated 
a decrease of the insurer’s risk, should 
be returned to the insurance company.’ 

It is held that the legal representative 
of Ethel Harmon was not deprived of 
the right to bring the action because the 
premium was paid by the Lanette Cot- 
ton Mills. “The proposal of the cer- 
tificate was to insure its holder, free of 
cost, in return for loyal cooperation and 
faithful service and the continuance of 
that services to the Lanette Cotton Mills. 
The acceptance of the certificate by 
Ethel Harmon was acceptance of the 
proposal, and therefrom arose a contract 
capable of being enforced.” 

According to the allegations of the 
complaint, the employe was taken sick 
in the mill in May, 1918, and carried 
home, too sick to obtain written con- 
sent; that the superintendent had actual 
notice of her sickness; and that she re- 
mained sick until September, 1918, when 
she died. 

In this point the court said: Perform- 
ance of stipulations in a contract of in- 
surance, such as that the employer be 
given written notice of sickness or of 
absence from the employment, but which 
are inserted for the benefit of the em- 
ployer, may be waived by the actual 
knowledge* of the employer, supplying 
the same information as would have 
been conveyed had the required notice 
been given. One is not charged with 
the, performance of any duty which is 
prevented by providential circumstances 
which _are beyond thuman _ control. 
Where a request for permission for ab- 
sence on. account of sickness was pre- 
vented by the nature of the attack and 








+ Massachusetts Mutual. 


to any real worker in the field. 








A Company With Friends Everywhere 


The agent who is selling insurance in this Company, which for seventy- 
three years has been rendering unexcelled service, does not work alone. 
Wherever he may be, he finds enthusiastic friends ready to help him by 
testifying that there is no better company in the land than the old 
Its enviable record for service and the low net 
cost of the protection furnished make a combination that assures success 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


Incorporated 1851 


MUTUAL 














the continuance of the illness until death 
supervened and prevented such request 
for permission to be absent, there was 
presented such a reasonable excuse for 
noncompliance with the stipulation as 
was the equivalent of compliance there- 
with. Questions as to the sufficiency of 
the excuse offered, and the diligence of 
the beneficiary, are generally questions 
of fact to be determined by the jury ac- 
cording to the nature and circumstances 
of the particular case.’ 


NEW FIRM AT MINNEAPOLIS 

The general agency of the North- 
western Mutual Life at Minneapolis is 
now composed of Ralph M. Hamburger 
and Harold R. Kaufmann. The new ar- 
rangement followed the death of Isaac 
Kaufmann last month. Mr. Hamburger 
has represented the company at Chicago 
and Minneapolis for seventeen years and 
Mr. Kaufmann has been at Minneapolis 
since his graduation from Harvard in 
1915. 


ROGERSON BACK 

W. L. T. Rogerson, vice-president of 
the Life Insurance Company of Vir- 
ginia, has returned from a trip abroad. 
He was accompanied on the tour by Mrs. 
Rogerson, who remained overseas with 
their daughter, Mrs. Walton W. Cox, 
whose husband is military attache at 
the American embassy at Rome. Mrs. 
Rogerson will return home later in the 
summer. 





RESIGNS AS GENERAL AGENT 

Clinton Davidson has resigned as gen- 
eral agent of the Connecticut Mutual at 
Buffalo, New York, effective May 1, 
1924. Mr. Davidson has taken this step 
on account of his desire to devote his 
entire time to personal production and 
service to his clients. 

Frederick O. Lyter, Agency Assistant, 
has been placed in charge of the Buf- 
falo agency until a successor to Mr. 
mskioee has been chosen. 





SAFETY 
SERVICE 


investments. 


organization. 


Founded 1867 








SAFETY, SERVICE AND STABILITY 


Attract Prospects and Increase Agents’ Clientele 
Guaranteed by careful selection of risks and 
Provided by an efficient and progressive 


STABILITY Assured by conservative business policies. 


Home Office: 
Des Moines 


Insurance in Force Over $350,000,000 


For Information Concerning Contracts Address Agency Department 

















Provident Mutual 
Life Insurance Company 


of Philadelphia 
Founded 1865 


Over forty per cent of the new business of the Provident 
Mutual is upon the lives of old policyholders who not only 
evidence their satisfaction by insuring their own lives, but by 
recommending the Company to their friends. 
able to the agents of the Provident Mutual is the active good 
‘will’ of those whose Old Age Endowments have matured. 


Especially valu- 

















Phoenix Describes 
Newton’s Insurance 


BELIEVED IN HIS LIFE WORK 


Kept Increasing Number of Policies; 
How Widow Will Benefit By 
Fixed Income 


The Phoenix Mutual Life in its agency 
publication prints the story of the insur- 
ance of the late J. Fay Newton of that 
company’s home office whose tragic fate 
brought widespread feelings of regret in 
the business. The story illustrates how 
thoroughly and honestly Mr. Newton be- 
lieved in his life work, and the Phoenix 
Mutual describes the insurance as fol- 
lows: 

His first policy was taken out in 
March, 1916, when he was only twenty- 
three years old, and from that time on 
nearly every year he took out additional 
policies, one or more, until they num- 
bered fifteen, the last three takes in 
March, 1924—and of course in addition 
there was his government insurance. 

He distributed his payments in some 
cases, making use of the Premium De- 
posit Fund, which he thought one of the 
Phoenix Mutual’s strong points and a 
help in the budget plan. 

Seven of his policies had the double 
indemnity provision. 

Fay always advocated a_ settlement 
that would insure the income and that 
was what he selected in his own policies, 
knowing that it would save Mrs. New- 
ton many 
antee to her a fixed income. 

His government insurance is payable 
under an option which corresponds to 
the Phoenix Mutual’s option 4. To fur- 
nish money for immediate use, $6,000 of 
the Phoenix Mutual policies was to be 
paid in cash and the proceeds of the re- 
maining left with the company to be 
held under option 2, thus paying Mrs. 
Newton (at the present rate) 4.6%. 

When she reaches fifty years of age, 
the principal will be intact and will be 
used to purchase under option 4, 20 
Years Certain, a larger income than 
could be purchased now. In this way 
she has an income for life and in case 
of her death before 240 monthly instal- 
ments have been paid, after age 50, the 
remainder will go to the estate. 

“As we all know, Mr. Newton died as 
the result of an accident, hence the 
double indemnity provision became op- 
erative in the case of seven policies, thus 
making the amount of the claim under 
all policies, including the government, 
$36,000, plus dividends,” the company 
says. 

“Mrs. Newton has elected to leave the 
proceeds of the policies payable in cash 
with the company, so that the entire 
amount will draw interest at 4.6. 

“This, briefly, is the story; 
wonder. how many people, 
who know, as he did, the value of in- 
surance, and are engaged in_ talking, 
writing, or selling it, would at. thirty 
vears of age leave their wives and 
families as well provided for as did Fay 
Newton. It was foresight, good judg- 
ment, self-denial, and a keen sense of 
responsibility, which we tell of just to 
the friends who loved him and whom he 
loved.” 


and we 
even those 





NEW INCOME FORMS 

The Connecticut General Life has two 
new forms of income policies—the in- 
come.at 70 and at 75. They are ex- 
pected to appeal to those whose present 
age makes income forms at earlier ages 
seem prohibitive and men of large fam- 
ily responsibilities who have not pro- 
vided for their own old age. 


WITH LINCOLN NATIONAL 
Chester I. Dale, for several years agency 
director of The International Life of St. 
Louis, Missouri, has gone with the Lincoln 
National Life Insurance Company 4s 


Agency Director and will work directly 
out of the Home Office at Fort Wayne, 
Indiana. 
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B. F. Reinmund Dies 
Suddenly At His Home 


HEART DISEASE CAUSED END 
Just About To Celebrate 25th Year With 
Aetna Life; Mowry & Reinmund 
Large Agency 


B. F. Reinmund, of Mowry 
mund, general agents of the Aetna Life 
in New York City, 100 William Street, 
and one of the most popular insurance 
men in the United States, died at his 
home in Englewood, N. J., on Friday 
afternoon of last week while reading a 
book just before dinner time. His death 
and members 
Newark where he 
had been a manager for many years and 
in New 


& Rein- 


was a shock to his family 

of the fraternity of 

York where 

thirteen months. 
The death of Fred Reinmund was re- 

ceived with widespread regret all through 

the Aetna Life 

ve 


he had worked for 


organization where he 





REINMUND 


liked. If he 
longer he 


well 
lived just a little 


was especially had 
would have 
celebrated his quarter of a century with 
that company, of which he was manager 
at Newark transferred to New 
York about thirteen months ago. Here 
he went into partnership with his broth- 
er-in-law, L. D. Mowry, Mr. Patterson, 
of Mowry & Patterson, having died, and 
the new Mowry & 


when 


firm being named 

Reinmund. 

Remarkable Record 
remarkable 
office 


A most record was made 
by the in 1923, paid-for business 
reaching $23,317,000, and the office grew 
even more this year as during 
the first four months the paid-for was 
$13,800,000. During one of the months 
this year the office broke all Aetna Life 
records. Mr. Reinmund told the writer 
4a month or so ago that he would not be 
surprised if the paid-for business of the 
Mowry & Reinmund office would be $40,- 


rapidly 


00,000 for 1924. At the funeral, which 
was held on Monday, were, from the 
home office of the Aetna Life, President 


Morgan B. Brainard, Vice-President C. 
1, Remington, Frank E. Bushnell and 
.. A. Luther, head of the agency force. 
Mr. Reinmund was born in Cincinnati 
and was the son of H. J. Reinmund, a 
lormer commissioner of insurance for 
Ohio, The older Reinmund went into 
the insurance business, eventually be- 














$5,000, the face of the policy, 


$10,000, or DOUBLE the 
ACCIDENT. 


$15,000, or THREE TIMES 


$50 PER WEEK 








A POLICY YOU CAN SELL 
A $5,000 Policy in the 


UNITED LIFE AND ACCIDENT 
INSURANCE COMPANY 


PAYS 


in case of death from any cause. 

face of the policy, in case of death from any 
the face of the policy, 
from certain SPECIFIED ACCIDENTS. 

, direct to the Insured, in case of total disability as a 


result of accidental injury, for a period not to exceed 52 weeks; and 
after that $25.60 PER WEEK throughout the period of disability. 


A SOUND CONSERVATIVE 
NEW ENGLAND COMPANY 


United Life and Accident Insurance Company 
Home Office: Concord, New thie United Life — 


in case of death 

















coming an officer of the Mutual Reserve. 
B. FF. Reinmund was with the Mutual 
Reserve; then the American Union; 


then the Brooklyn Life; and almost 
twenty-five years ago went with the 
Aetna. He leaves a widow and four 
children—l’, Mowry, who is with the 


Aetna Life at 100 William Street; 
L.. W.. Ward, Mes. C. 
and Wetherly, a 


Mrs. 
N. Schench, Jr., 
student at Hotchkiss 
School. He also leaves a brother, H. J. 
Reinmund, who is with the Phoenix 
Mutual. Mr. Reinmund had made plans 
to go to the Hotchkiss school and see 
his son play baseball. 


His Personality 


Mr. Reinmund 
tvpe of manager, 
New York, was also a large 
producer. He went out and 
inany an agent close a case. 

Sheppard Homans, Julian S. Myrick 
and other New York managers who 
were friends of Mr. Reinmund, paid 
tribute to his memory this week in talks 
with THe Eastern UNpberwriter. Mr. 
Myrick said: “New York City life in- 
surance has lost one of its best types of 
inanagers. Fred Reinmund was a fine 
friend, absolutely honest and ready to 
play square with his fellow general 
agents always and quickly. It was 


was a jovial, 
who, until he 


helpful 
came to 
personal 
helped 


through the possession of the qualities 
described that the agency with which 
he was affiliated so quickly increased its 
production so that it wrote a phenomenal 
amount of business in a short time. He 
will be missed by his company and 
everybody in the fraternity.” 

Sheppard Homans said this week: “I 
am greatly shocked at the death of Fred 
Reinmund, with whom I have’ been 
friends since he came to live in my town 
of Englewood when he was fourteen 
years old. His father, the former Ohio 
commissioner and my father, were warm 
friends. Fred and 1 were playmates and 
continued our friendship through golf 
and in life insurance. He was a fine 
citizen of Englewood, always willing to 
support all movements for the public 
good and he was a fine life insurance 
general agent, active and earnest in the 
support of movements which benefit the 
business. His death is a big loss to the 
insurance ee 


ENTERS OREGON 
The John Hancock Mutual Life of Bos- 
ton has been admitted to Oregon. Perry 
G. Fuller, former Agency Supervisor at 
Albany, New York, has been appointed 
General Agent for the State and will have 
headquarters at Portland. 





Announces: 


to old policyholders. 


low. 


accumulate. 


B. H. WRIGHT, President 





State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


Incorporated 1844 


A new policy contract, the benefits of which are retroactive 
A 1925 dividend scale that makes the net cost of insurance very 


An increase in the rate of interest paid on dividends left to 


The increased rate also applies on instalment settle- 
ments and together with the flexibility of the new contract makes 
such settlements especially attractive. 


STEPHEN IRELAND, Superintendent of Agencies 


{ 


D. W. CARTER, Secretary 








Employe Benefit Assn’s. 
Now Under N. Y. Law 


NEW YORK ACT JUST PASSED 





Official Status Given To Mutual Benefit 
Associations Throughout State; Super- 
intendent Given Control 





The many employes’ mutual benefit 
associations in New York state are 
brought under the supervision of the in- 
surance law by Chapter 548 of the laws 
of 1924, which gives an official status to 
such organizations. The measure was op- 
posed by the State Federation of Labor 
and by Samuel Gompers of the National 
Federation on the ground that such a 
law tended to encourage the creation of 
non-union unions, but it is stated that 
the Governor signed the bill on the 
recommendation of Superintendent of 
Insurance Francis R. Stoddard that the 
law would tend to stabilize existing as- 
sociations and would work no hardship 
upon anyone. 

Section 221 provides that “no such as- 
sociation shall be formed unless the em- 
ployer agrees to contribute at least 25 
per centum of the total benefits to be 
paid by the association. Five hundred 
employees of a manufacturing or in- 
dustrial corporation, having at least 3,000 
employees may organize a_ voluntary 
mutual benefit association by filing in 
the office of the superintendent a 
declaration of their intention so to do 
signed by two provisional officers, with 
a copy of their constitution and by- 
laws.” 

In order to provide for membership 
in different departments or locations of 
the same manufacturing or mercantile 
plant, it is provided that there may be 
one or more such associations, and that 
the association or associations shall be 
governed by a supreme governing or 
legislative body to consist of members or 
delegates chosen directly or indirectly 
by the members, together with such 
other members as may be prescribed by 
the constitution or by-laws, presumably 
members of the corporation by whose 
industry the association is supported. 

There is an age limit of 18 years as a 
minimum for membership and benefits 
may be made payable in case of sick- 
ness, disability or death, provided that 
the minimum death benefit to be paid 
shall be five hundred dollars, or such 
sum in excess thereof as may be pro- 
vided by the constitution and by-laws. 

It provides that certificates issued by 
the association shall be in a form ap- 
proved by the superintendent of insur- 
ance, that certificates may not be as- 
signed nor may they have loan or cash 
values. 

The creation, maintenance and invest- 
ment of an emergency surplus is pro- 
vided for and also the collection of funds 
of the association by periodical payments 
of the members and specifies that mor- 
tuary obligations — shall be 
upon the basis of the National Fraternal 
Congress Table of mortality of 1893 and 
that the reserve basis shall not be at a 
higher rate than four per centum. 


HOW HE VALUED INSURANCE 


More Than Half of Estate of Major 
Nicholas Biddle Was in Life Insur- 
ance; Securities Were 37% 
Appraisal of the estate of Major 
Nicholas Biddle, Philadelphia banker, 
showed a gross valuation of $558,915 and 
a net estate of $415,604. Of this $278,000 
or considerably more than 50 per cent 

was in life insurance. 

Bank stocks and securities comprised 
37 per cent, real estate 7 per cent and 
cash and miscellaneous items 6 per cent. 
Three quarters of the stocks and bonds 
consisted of 409 shares in the Bankers 
Trust Company. Major Biddle was of 
an old banking family and a friend of 
the late Colonel John Jacob Astor, of 
whose estate he was a trustee. So he 





was thoroughly acquainted with every 
form of investment. 
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Selling The “Not Interested” Rich Man 


The following sales demonstration was 
made by Vice-President William H. Kings- 
ley of the Penn Mutual Life before the 
agency association convention at White 
Sulphur Springs May 26 to 29, with 
Ralph Humphreys, assistant to President 
Law as the prospect. 

The proposition is to sell insurance to 
a married man who has an income of 
$60,000 a year arising from a Trust Fund 
established by his father, and whose wife 
has an income of $40,000 arising from a 
Trust established by her husband. 

They have no children. The husband ts 


a professional man of high standing; earns 
in excess of $100,000 per annum; owns a 
city home and a large farm, which is more 
or less of a plaything into which he sinks 
ten or fifteen thousand dollars per annum, 
in excess of its yield. 


K. Mr. Humphreys, when we were 
together the gther evening you were 
quite outspoken in your thoughts re- 
garding life insurance. A number of 
your intimate friends were present who 
were aware of your business standing 
and financial condition, and probably 
thinking you would get a rise out of me, 
you made a few remarks along the line 
of your being one individual to whom 
the benefits of life insurance could not 
possibly apply. 

After you referred to what most of 
us knew with respect to your income, 
etc., | felt that the occasion was not one 
which would permit any discussion; but 
I drifted around here at this hour, when 
I know you are usually at leisure, just to 
take 15 minutes of your time to convince 
you that you have a wrong slant on life 
insurance as applied to your particular 
circumstances; and if the discussion of 
this subject is going to spoil your lunch 
I will just abandon the idea at this time; 
but I want to serve notice on you that 
I am going to camp on your trail until 
you give me your attention for a few 
minutes. 

H. I will go without lunch and listen 
to you now, rather than have hanging 
over me the thought that you and I were 
going to have a talk on this subject in 
the future—besides which I will have 
you at a disadvantage, for each minute 
that goes by now will increase the pro- 
test that my stomach will make over the 
absence of food. 

K. I would ask that you free your 
mind of all pre-conceived notions you 
have regarding life insurance and allow 
me to register certain thoughts which I 
believe will be interesting. 

H. All right; go ahead. 

K. I know your circumstances and I 
want to get right down to my first point. 
After you and your wife have spent all 
of your income that is necessary for 
your comfort and luxury, how much of 
your income is left? 

H. Well, we're very liberal livers, 
having no children and no fear of the 
tuture—so I think it is safe to say that 
on the average, including foreign travel, 
which we do. charitable contributions 
which we make and general expenses, 
there is left $100,000 per year. 

K. What do you do with it? 

H. Why, invest it. 

K. How? 

H. Having a home and a farm, and 

not desiring to load up with real estate, 
I go to my bankers, look over the se- 
curities which he has for sale ana under 
his guidance make selections, pay for 
my purchases and put them away in my 
tin box. 
__K. Did your banker ever suggest that 
it you wished to buy $100,000 of se- 
curities, you could make a deposit of 
three or four thousand dollars and there- 
after deposit such sum annually, without 
paying interest on the balance—and 
should you die all unpaid balances 
against your purchases would be can- 
celled and the securities delivered to 
your estate? 


H. No; I don’t think any banker 


would make such a suggestion to me, 
for he would likely know that I_ would 
regard it as an insult to my intelligence. 


K. If my company would make such 
a cgntract with you, guaranteed by $275,- 
(00,000 of assets, and agreed to sell you 
$100,000 in cash on these terms, would 
you regard it as a favorable investment? 

H. Didn’t you hear what I said about 
“insulting my intelligence?” You must 
know that a banker would not sell me 
securities on such a basis, and if that is 
so, how can an insurance company do it? 

K. That’s just the point of contact 
that I want to create in your mind. An 
insurance company can do things with 
absolute safety and under guaranties 
that no individual or other corporation 
can do—and they are doing it every day. 

H. If that is so, why doesn’t every- 
body know of it and avail himself of the 
opportunity ? 

K. That’s exactly the admission I 
wanted you to make. Everybody who 
takes the trouble to consider what life 
insurance will do for a family or an es- 
tate does know those things, and they 
are making contracts aggregating billions 
of dollars each year along the lines that 
I have made known to you. It is only 
men like you who thoughtlessly assume 
that life insurance does not fit into your 
financial fabric who stand aloof from it, 
and that type as soon as they become 
familiar with the facts take as large an 
amount of insurance as the companies 
will carry on them. 

H. I always thought that men of 
great wealth found better uses for their 
money. 

kK. If that assumption were correct, 
how do you account for the fact that the 
late J. Pierpont Morgan, John Wana- 
maker, Henry P. Davison and other 
wealthy citizens died possessed of in- 
surance in life insurance companies ag- 
gregating millions of dollars on each of 








the sending machine. 





TIME IS POWER 


The Telautograph is an electrically controlled device that instan- 
taneously duplicates a written message by displaying on all the in- 
struments of the series a written facsimile of the words penciled on 
It is used for brief communications between the 
service departments located on each four floors of The Lincoln National 
Life Home Office Building. 


This is only one of the mechanical instruments employed to bring 
the several departments of The Lincoln National Life together—to aid 
them in working as a unit. 


It is this speed in all its service operations that places The Lincoln National Life 
‘just across the street” from the fieldmen who 
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The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


Now More Than $360,000,000 in Force 


Fort Wayne, Indiana 

















their lives; in fact, they took all of the 
insurance that the companies would give 
them. 

H. I didn’t know that. 

K. No, I’m sure you didn’t; but I 
want to carry that thought a little 
further and drive it convincingly home 
in terms that I think will be to your un- 
derstanding. You have referred to your 
bankers. Their relations toward you and 
their judgment and knowledge have 
served and always will serve most excel- 
lently in your undertaking to build an 
estate. There is no better channel 
through which an_ estate—foundation 
may be built for a man of your means— 
but all these men carry life insurance 
themselves, and the point I wish to make 
is this: You go down to your banker 
this afternoon and ask him to lay out 
on his counter the securities which he 
has for sale, so that you may make se- 
lection; and after he has done so, say 
to him: “I’ve got a little different thought 
about investments. I want to buy some 
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western Mutual Life Insurance Company, 
of Milwaukee, Wisconsin, was upon appli- 
cations of members previously insured in 


Once a Policyholder— | 
Always a Prospect 


The Policyholders Company 





Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 
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issued by the North- 
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life insurance, and I think I will pur- 
chase that which you are carrying upon 
your life.” And he will tell you very 
promptly that that is one of his assets 
which is not for sale; thereby proving 
that he holds it at a higher value than 
the very things which you have been 
buying and in which he is constantly 
dealing. And if he on whose judgment 
you depend for the investment of your 
money holds life insurance in that 
esteem, how can you fail to follow his 
lead in that respect, when you do so with 
regard to your other investments? There 
isn’t one of these men who wouldn't sell 
any security which he owns at a price; 
but when it comes to selling their life 
insurance you will find that that is one 
item which is looked upon as a depend- 
able cash asset, which they regard as 
precious and not for sale. 

H. Do you know, you have given me 
an entirely different point of view re- 
garding life insurance. I am not a slow 
thinker; and I want to know how much 
it would cost me to take on a million 
dollars. 

K. The cost isn’t the thing, for you 
can afford to do ’most anything so far 
as money is concerned. Insurance pre- 
miums should hardly be spoken of in 
terms of “cost.” They represent deposits 
that are returned to you as part of the 
ultimate fund; but the important thing 
is something else: Are you in physical 
shape to take advantage of the benefits 
of life insurance? You have been lead- 
ing a pretty easy life, are a man of full 
habits, and you will have to have the 
doctors determine whether you are 
eligible. 

H. Well, you send a couple of them 
around this afternoon and have them 
look me over. I hope that I haven't 
let this thing go so long and become 
so careless that I have gotten out of 
condition physically, for I now see that 
if I can get life insurance I will then 
have among my assets an item of super- 
value to my heirs. 





TOO MUCH PSYCHOLOGY? 





General Agent Says Psychology and 
“Soft Boiled” Salesmanship Account 
For Lack of Production 
A general agent of one of the com- 
panies paid a visit to a town where 
there was a notable lack of new business 
compared to the progress in other 
similar places and among the people he 
saw and talked with there was a loca 
banker. The following conversation en- 

sued: 

“What is the matter with the folks 
up here—are they all hard boiled?” 

“No, it’s a case of soft boiled sales- 
men,” was the banker’s reply, “there are 
too many life insurance men in this 
neighborhood who are afraid to let any- 
body know that they are trying to sel 
life insurance and who try to use every 
form of excuse and of soft voiced 
psychology rather than getting down to 
brass tacks and talking the duty of every 
honest to goodness husband and father 
protecting his home and his dear ones 
by life insurance.” 








Cor 


con 




















June 6, 1924 














Statistics Covering 
Fraternal Societies 


VALUABLE REFERENCE BOOKS 





Consolidated Chart of Operations of 
Fraternal Organizations for 1923 
Published by “Monitor” 





Detailed information on fraternal so- 
cieties, life insurance companies and 
assessment associations appears in the 
1924 editions of the “Consolidated Chart 
of Insurance Organizations and Statistics 
Fraternal Societies’ which have come 
from the press of the Fraternal Moni- 
tor, of Rochester, N. Y. These publica- 
tions have been compiled by Arthur S. 
Hamilton, secretary of the Fraternal 
Monitor. They present a complete re- 
view of life insurance operation for the 
year 1923. The Consolidated Chart com- 
bines the reports of 384 fraternal socie- 
ties, life insurance companies and as- 
sessment associations. It gives practi- 
cally the complete report for the organ- 
izations to the insurance departments 
together with the rates for insurance of 
the first two systems and the gain and 
loss exhibits of 182 life insurance com- 
panies. The report comprises 87 items 
of information on fraternal benefit so- 
cieties, 92 dealing with life insurance 
companies and 91 on assessment associa- 
tions. The insurance in force reported 
in the 1924 edition totals $66,267,190,376, 
being divided as follows: Life compa- 
nies, $47,072,591,256; industrial insurance, 
$8,515,688,599 ; fraternal societies, $10,112,- 
528,965; assessment associations, $566,- 
381,556. The new insurance written in 
1923 by all classes of organizations ag- 
gregated $11,722,154,600 and the losses 
paid were $546,317,635. The consolidated 
Chart is published in manilla_ binding 
for $.75 per copy, or in red flexible cov- 
ers in wallet form at $1.00 per copy. 
Orders should be sent to the Fraternal 
Monitor, 54 South Fitzhugh St., Roch- 
ester, New York. 

“Statistics Fraternal Societies” is a 
volume of 240 pages giving detailed in- 
formation relative to practically every 
iraternal society of the United States 
and Canada. The membership and 
lodges in good standing, officers, plans, 
rates, average age, mortality, losses paid, 
increase or decrease in membership dur- 
ing 1923, amount collected, assets, liabili- 
ties, members and insurance written, 
benefits paid since organization and 
many other items of pertinent informa- 
tion appear in the 1924 edition. In ad- 
dition it contains many other mortality 
and special tables which cannot be found 
in any other publication. Many exhibi- 
its give the complete mortality, mem- 
bership and insurance experience of ten 
years. This appears in a form which is 
clear and understandable. The volume 
ls regarded as the standard reference 
book on fraternal insurance. The ag- 
gregate membership of fraternal socie- 
ties reported in the 1924 edition of Sta- 
tistics Fraternal Societies, on January 
Ist, 1924, was 10,195,017. This includes 
859,719 social and 314,130 juvenile mem- 
bers. The outstanding insurance totaled 
$10,112,528,965. The assets at that time 
were $581,118,980, with liabilities (includ- 
ing reserves of $96,852,808) of $121,457,- 
219. In 1923 the income of the societies 
Was $221,781,644, and the disbursements, 
$170,129,567. The total members admit- 
ted were 1,205,762 to carry insurance of 
$1,253,836,933. Since organization the 
benefits paid by the fraternal system 
amount to $3,943,342,288. Statistics Fra- 
ternal Societies is issued in manilla cov- 
ers at $1.00 per copy and in red flexible 
binding at $1.25 per copy. 


a 





FRANK J. HAIGHT 
CONSULTING ACTUARY 


Hume-Mansur Building 
Indianapolis, Ind. 








NEW MANHATTAN CONTRACT 





Level Premium Slightly Less Than First 
Year’s Premium Under Company’s 
Reducing Premium Policy 

The Manhattan Life has issued an at- 
tractive new contract, some of the fea- 
tures of which are described as follows 
by Vice-President John F. Roche: 

Premium: Level premium slightly less 
than the first year’s premium under the 
company’s Reducing Premium policy. 
Grace: Thirty-one days without inter- 
est will be allowed in payment of any 
premium after the first. Ages: Stand- 
ard risks of ages 15 to 65 accepted. 
Dividend: Annual dividend at the end 
of the first year on payment of the sec- 
ond year’s premium and annually there- 
after. Loans: Greater loan values after 
two years. Cash Value: Greater cash 
and surrender values after two years. 

Proceeds of policy: If left with com- 
pany rate of interest not less than 34%. 
Double Indemnity: Double the face of 
the policy in case of the death of the 
insured by accident before age 70, if 
such death ensued within ninety days 
from the date of such injuries. Dis- 
ability benefits: A monthly income to 
the insured for life of $15 per $1,000 of 
insurance, and waiver of premiums in 
case he becomes totally and permanently 
disabled by accident or disease before 
age 60. If the insured is so totally dis- 
abled for three months he will then be 
presumed to be permanently disabled. 





HARRIS LEFT $122,188 

Edward D. Harris, assistant vice-presi- 
dent of the Life Insurance Company of 
Virginia in the loan department, who 
died recently, left an estate valued at 
$122,188. The entire estate was be- 
queathed to Miss Elizabeth Harris, an 
aunt, of Cambridge, Mass. His uncle, 
John G. Walker, president of the Life of 
Virginia, qualified as administrator, giv- 
ing bond in the sum of $150,000 with 
the Aetna Casualty and Surety as surety. 
Mr. Harris was 42 years old and unmar- 
ried. 





RESEARCH BUREAU MOVES 


The Life Insurance Sales Research 
Bureau will move tomorrow from its 
New York offices to new quarters at 
125 Trumbull street, Hartford, Conn. 





George Washington Life 


Insurance Company 
Charleston, W. Va. 
presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of sub- 

agents. ’ 
The States of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 
ddress: 
ERNEST C. MILAIR 
Vice-President and Secretary 




















Are You A Man 


Who is possessed of an am- 
bition to do bigger and bet- 
ter things? Have you a 
clean record and the ability 
to secure and build up a high 
Life Insurance organization? 


Are you a man big enough to 
consider an attractive man- 
ager’s contract for Buffalo, 
New York? 


If so, we will be glad to get 
in touch with you and ar- 
range for a conference. 















































Group 
Insurance 


YOU know a man among your 
clients who should carry Group 
Life Insurance on his employees. 
You can go into his office and 
talk to him; he has confidence in 
what you say. 


WE know about Group Life Insur- 
ance, and how it will profit your 
employer-friend to buy it. 
Through the personal sales as- 
sistance of our local office we can 


join forces with you and place 
the policy. 


Group Insurance is one of the lines 
on which the Missouri State Life 
Insurance Company offers a per- 
fected brokerage service to all in- 
surance men. The Company’s rep- 
resentative in your community 
will handle business for you either 
on a one-case agreement or a bro- 


kerage contract. 


HAVANA IN 1925 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. Singleton, President Home Office: St. Louis 


Over Half a Billion in Force 














Hubbell Building Address Agency Department 
a Des Moines, Iowa Care, Eastern Underwriter 
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Penn Mutual Fieldmen 
Hold Live Meeting 


HOME OFFICE STAFF THERE 


President Law Tells of Enormous Tax 
Bill; Fine Sales Talks Mark Ses- 
sions at White Sulphur 
\ large group of the executive per 
sonnel from the home office, headed by 
William A. Law and Vice- 
President William H. Kingsley, attended 
the meeting of the Penn Mutual Agency 


President 


Association at White Sulphur Springs, 
W. Va., last Others 
home office were: 

Dr. Harry Toulmin, Vice-President 
and Medical Director; Dr. J. P. Hutch- 
inson, Associate Medical Director; Sid- 
ney A. Smith, Secretary; George R. 
White, Associate Actuary; M. L. John- 
son, Assistant Actuary; Harrison S. Gill, 
Superintendene of Applications and 
Death Claims; J. Howard Jefferies and 
Ralph Humphreys, Assistants to the 
Vice-President; E. Paul Huttinger, Tax 
Expert in the Law Department; William 
P Bentz, Mortgage Department; 
Thomas R. Crowley, Agency Depart- 
ment; A. E. Veith, Home Office Field 
Representative; Joseph M. Conover, 
Purchasing Agent; Stewart Anderson, 
Manager, Bureau of Field Service. 

Fourteen trustees—a majority of the 
board—were in attendance. 

J. Edward Durham, Trustee and Gen- 
eral Agent at Philadelphia, has for many 
years been President of the Association, 
and was re-elected. Charles J. Iredell, 
General Agent at Cincinnati, was re- 
elected Secretary. 


week. from the 


Big Tax Payment 

For the first time in its history the 
company last year paid a million dollar 
tax bill, said President Law in address- 
ing the convention. What is much more 
striking is the growth in the rate of 
taxation, which has increased from 5.4% 
of the company’s investment income in 
1917 to 8% of investment income in 
1923, an increase in six years of over 
48%. There is crying need for reform, 
he said. New and ingenious forms of 
taxation are being constantly invented, 
adopted and put into effect. 

“Aside from the taxation of the com- 
pany,” continued President Law, “let me 
urge you all as individuals to use your 
influence at home to effect a reduction 
in the present Federal income and profits 
taxes and a more economical govern- 
mental policy. This is not a partisan or 
party problem, but a problem affecting 
every industrial business. The high sur- 
taxes are forcing men of exceptional 
wealth to invest their funds in tax 
exempt securities, thus raising the cost 
of capital to every railroad, public utility, 
or industrial corporation, and in the end 
increasing the cost of living. Each year 
such taxes are being paid by a smaller 
and smaller number of persons. Less 
than 4,000,000 out of 115,000,000 total 
population are reported to have paid 
such taxes in the year 1923. Yet over 
41% of the receipts of the Federal Gov- 
ernment are derived from such taxes. 
While, of course, it may be claimed that 
these taxes are finally paid by the citi- 
zens of the United States generally, both 
rich and poor, by indirect methods, 
nevertheless the average representative 
in Congress feels free to vote for ex- 
travagant appropriations for the benefit 
of certain classes of constituents when 
he knows that the levies are made di- 
rectly upon a very small minority of the 
voting population. The continuance o: 
our present war taxes in time of peace 
retards industrial and commercial prog- 


ress, inflates prices and cost of living f 


while tremendously stimulating Con- 
gressional extravagance and partisan4 
ship.” 


sales demonstration with Ralph Huna 


phreys, assistant to the president as the 
prospect, the case being the typical “not 
interested” rich man. J. Elliott Hall, of 
Hall & McNamara, New York, gave a 
blackboard talk on salesmanship which 
was enthusiastically received, and William 
J. Amos of the home office agency, spoke 
on business insurance in which he has 
been very successful. 


<= 


Writing Additional Lines 
(Continued from page 1) 


to interfere with the continuance of that 
record. Having come to this conclusion 
through what we felt to be very care- 
ful investigation and consideration, we 
felt we were offering our policyholders 
a privilege which would give them some 
further desirable protection with a mini- 
mum of trouble on their part.” 


Special Medical Form 


The Travelers has been making this 
offer to policyholders for three years and 
it is understood that that company’s ex- 
perience on the business has been very 
satisfactory. This is the first time that 
the Connecticut General has made the 
offer. A.special form of application is 
used which aims to bring out the facts 
concerning the physical condition of the 
insured, among them the following: 

Have you been ill or injured since date 
of examination for the last insurance 
issued you by this Company ?—if so, give 
details. 

Have you consulted any physician or 
other medical practitioner ? 

Has there been any change in your 
personal or family history? 

Are you now affected by any disease 
or infirmity, or any deformity?—if so, 
give details. 

Do you contemplate a change in oc- 
cupation or traveling outside of the 
United States or Canada? 

This additional insurance is also sur- 
rounded with numerous restrictions. Not 


nHIiCcCAG 
ats W. STEVENS, Pres 


GREATEST 
ILLINOIS 
COMPANY 


WANTS GOOD MEN 





AND 


WILL PAY THEM WEL 


Vice-President Kingsley gave a find) 








more than $10,000 will be issued to one 
policyholder who has_ been - examined 
within two years by the company. It 
is limited to policyholders under 56 
whose present insurance in the com- 
pany does not exceed $90,000. The Trav- 
clers includes sub-standard risks, women 
and term insurance policyholders for the 
first time this year. 





HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 





ETHELBERT IDE LOW, President 


= 

JOHN HANCOCK WINS HONORS 
In the Boston Chamber of Commerce 
membership drive just completed, the 
John Hancock Mutual Life took high 
honors. James W. Messenger, assistant 
superintendent of agencies, who was cap- 





The 64th Annual Report shows: 
Premiums received during 


the year 1923 ...cccccccccce $7,686,855 


Payments to Policyholders 
and their Beneficiaries in 





tain of team number 10, secured more Death Claims, Endow- 

memberships than any other team. He ments, Dividends, etc...... 5,871,544 
. P : > , “yy % Ia r > 

bei wong ya by ag cn: Rtg vy — Increase in Assets.......++- 2,401,507 
Robert H. Clark Agency and A. Stan Actual Mortality 56% of the 

ford Wright of the Paul F. Clark ants epee 

Agency. For his work Mr. Messenger Z ; 

was awarded a 1924 Buick Runabout, Insurance in Force.......++. 247,373,210 

and the members of the team won the Admitted Assets .......... 48,655,222 

coveted prize of a trip to the West 

Indies with one week’s accommodations 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 


at the expense of the United Fruit Com- 
pany. The Messenger team secured 152 
applications for the Chamber at $40 each. 
The campaign was headed by W. Irving 
Bullard, Vice-President of the Mer- 
chants’ National Bank. He was assisted 














by Paul F. Clark, Boston general agent, 











as vice-chairman. 


—_—_——_ $$ : 
THE EUREKA LIFE INSURANCE COMPANY 
BALTIMORE, MARYLAND 
Incorporated 1882 
Issues all modern forms of Life Insurance, including Industrial, Ordinary 
and Group 
J. C. MAGINNIS, President 




















INCREASED RANGE OF SERVICE 
TO OUR AGENTS 


Our National Advertising Campaign will aid materially in organization 
building; our specially prepared Educational Course teaches the fun- 
damentals and principles of the business; our Sales Planning Department 
secures prospects and arranges interviews. - 
We write a complete line of Unexcelled Low-cost Life Policies, Sub- 
standard Policies for Under-average Lives, Child’s Educational, Endow- 
ment Policies, Non-cancellable and Cancellable Accident and Health 
Policies. 

We have room in our fast growing organization for a few more men who 
would like to take up Life Insurance work under ideal conditions. 


Address: E. G. Simmons, Vice President and General Manager 


Pan-American Life Insurance Company 
New Orleans, U. S. A. 


. ELLIS, President 
sa iaaicieatamtions ee Total Resources over $13,000,000 


i 1,000,000 
atten Insurance in Force over $110,000,000 

















1846 


AN ENVIABLE RECORD 


of 


LIFE INSURANCE PROTECTION 


during the past 


SEVENTY-EIGHT YEARS 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


HARTFORD 
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Company Cannot Favor 
One Form of Policy 


VALUES MUST BE EQUITABLE 


Commissioner Mosk of Massachusetts 
Raises Question of Cash Values 
and Interest Rates 


Massachusetts life com- 
submitted to the insurance de- 
partment of the commonwealth for ap- 
proval a single premium deferred an- 
policy which the company had 
“deferred income bond” and 
that “In 
said bondholder should die be- 
ceeeloe day of ........ one thou- 
sand nine hundred and ............ , no 
income payment will be made under this 
contract, but if the contract is in force 
at the death of the bondholder, the cash 
value of ‘this contract at the end of the 
contract year in which death occurs, less 
any indebtedness to the company here- 
under, shall, upon receipt of due proof 
of such death, be paid to the executors 
or administrators of the bondholder, un- 
less otherwise provided.” 

On a policy of this kind with a single 
premium of $1,000, the cash value of the 
policy at the end of thirty years is 
$2,080, the additional $1,680 representing 


One of the 
panies 


nuity 
designated 
which contained a provision 
case the 


fore the 


accumulated interest on the original 
single premium of $1,000. 
In view of the fact that the statute 


requires annuity policies to contain in 
substance all of the provisions required 
of life and endowment policies unless 
the refund on the death of the annuitant 
is limited to a “sum not exceeding the 
premiums paid thereon,” Commissioner 
Monk asked an opinion as to whether 
or not the statute permits such refund 
to include any or all of the interest ac- 
cretions from said premiums. 

If the words “any sum not exceeding 
the premiums paid thereon” are con- 
strued as including interest accretions, 
what is the maximum rate of interest 
which should be allowed? (See G. L., c 
175, sec. 9.) 

It is apparent from the terms of the 
policy as set forth, says Attorney Gen- 
eral Benton, that the payee at the death 
of the insured would receive the cash 
value of the policy at the end of the 
vear in which the death occurs, and that 
this cash value would be greater than 
the amount of the premium paid for the 


policy. The policy is therefore not one 
of the annuity or endowment policies 
which, under the terms of G. L., c. 175, 


sec, 132, are expected from the general 
requirement that policies shall not be is- 
sued unless they contain in substance the 
provisions of section 132, clauses 8 to 12, 
as far as applicable to single premium 
contracts. The words “sum not exceed- 
ing the premiums paid thereon,” limit- 
ing the class of policies: which are not 
required to contain the other provisions 
of the statute, do not include in their 
connotation accretions by way of inter- 
est to such premiums, but are limited to 
the amount of the actual premiums paid. 

What the payee will receive on this 
policy is stated to be “the cash value of 
this contract at the end of the contract 
year.” As the policy must contain the 
other provisions of section 132, the cash 
value of the policy which is to be paid 
at the death will be computed as indi- 
cated therein, and in the general mode 
of making such computations as set 
forth in section 142. The reserve of the 
Msurance company may not be unduly 
entrenched upon for the benefit of policy 
holders of this particular contract by a 
mode of computing cash value or reckon- 
ing interest, which shall be peculiarly 
favorable to them, and so work a 
diminution of the funds to the detriment 


_ of other classes of insureds. 


The Northwestern National Life paid 
$411,490 more to living policyholders in 
1923 than was paid to beneficiaries for 
death claims. 


WILL ELECT NEW OFFICERS 





Life Underwriters of New York Hold 
Annual Meeting Next Tuesday; 
Officers Up for Election 


The annual meeting of the Life 
Underwriters Association of New York 
will be held on Tuesday, June 10, at the 
rooms of the Merchants Association, 
233 Broadway. The time is at 12 o’clock 
noon. 

At this meeting new officers will be 
elected for the ensuing year, the follow- 
ing having been nominated at the last 
meeting : 

President, Harry E. Morrow, Mutual 
Benefit; first vice-president, Edward J. 
Sisley, Travelers; second vice-president, 
B. F. Reinmund, Aetna Life; third vice- 
president, Joseph P. W. Harty, Mutual 
Life; secretary-treasurer, P. M. Fraser, 
Conn. Mutual. 

The executive committee will also be 
elected at this meeting. 





W. L. CROCKER IN BOSTON 


Walton L. Crocker, president of the 
John Hancock Mutual Life, has re- 
turned to the company Home Office 
after his European trip. He has been 
gone since March 15, with Mrs. Crocker 
and Vice-President John L. Wakefield. 





ARTHUR HUNTER BACK 
Arthur Hunter, actuary of the New 
York Life, has returned from a trip 
around the world. 





GREAT BOOKLET BY BENNETT 


Tyler Hewett Bennett, one of the 
leading agents of New York City, has 
compiled a remarkable booklet on the 
theory that income insurance is the pros- 
pect’s best bridge of protection. 





HOME LIFE CHANGES 


A rearrangement of the executive of- 
fices of the Home Life of New York was 
made necessary by increasing business 
and the officers are now located on the 
third floor instead of the second. Other 
changes in the home office building have 
added greatly to the facility and attract- 
iveness of the officers’ quarters. 


REVOKE LICENSES 


Licenses of C. R. Styron, general agent 
at Lynchburg, Va., for the Bankers Life 
of Des Moines, and of William E. Lank- 
ford, an agent for the company in the 
same city, have been revoked by Com- 
missioner Button of Virginia. Both were 
charged with violating provisions of the 
anti-rebating law. It was alleged that in 
writing policies they would take notes 
and then offer to allow a certain per- 
centage off if the insured would furnish 
names of prospects, the percentage of 
reduction to be based on the amount of 
business the list of prospects developed. 
The case was brought to the attention 
of Commissioner Button by competing 
agents. Upon receipt of the complaint 
he dispatched a detective to Lynchburg 
to make an investigation. When it de- 
veloped that the men were violating the 
law, as alleged, he promptly cancelled 
their licenses and at the same time wired 
the company giving it notice of his 
action. 





NEW BALTIMORE CASHIER 


Brumley B. Heinrich, assistant cash- 
ier in the Richmond, Va., agency of the 
Mutual Life of New York for the past 
several years, has been promoted to a 
similar position in the Baltimore office 
of the company, effective June 1. He 
is succeeded at Richmond by Charles F. 
Jenness, hitherto a bookkeeper in the 
Richmond office. 





ARIZONA GENERAL AGENT 


C. S. McMartin, who has rerpesented 
the Northwestern Mutual Life in Idaho 
for many years, has been appointed gen- 
eral agent for the company at Phoenix, 
Arizona, succeeding Th. von Rolf, re- 
signed, 

















ACACIA. 


A Mutual, Old Line, 
Master Masons only 
Policies at Net Cost. 


Legal Reserve Company, 
and issuing all Standard 


limited by its Charter to 
Forms of Life Insurance 


FO TLE Fo es POLE Ee ee: (Over) $10,000,000 
Lowest Rates tt Liberal Dividends 
Insurance in Force December 31, 1918........................05- $24,044,612 
Insurance in Force December 31, 1923.......................0.- 152,190,700 


AN INCREASE OF OVER 500% IN FIVE YEARS 


This remarkable record is without parallel in insurance history. Prospective agents 
need no further proof of the fact that ACACIA Agents are writing business and making 
money. 


ACACIA MUTUAL LIFE ASSOCIATION 


WILLIAM MONTGOMERY, President Homer deserts bennett a G 























MORE THAN 50% 


of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve basis. Over Quarter 
of a Billion insurance in force. Faithfully serving insurers 
since 1878. 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
A few agency openings for the right: men. \ 




















: 


American Central Life 


Insurance Company 
INDIANAPOLIS 
Ratablished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 


























PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE \ 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 
JACKSON MALONEY A. MOSELEY HOPKINS 
Vice-President Manager of Agencies 


PA. 





























Guarantee Fund Life Association 
OMAHA, NEB. 


ORGANIZED 1901 


Twenty-two Years of Progress and Service 


Splendid Agency Openings in the Following Cities: 


ILLINOIS—Springfield, Galesburg, Bloomington, 
FLORIDA—Jacksonville, Miami, Pensacola, St. 


WRITE F. A. HICKS, SUPT. OF AGENTS, FOR PARTICULARS. | 


Moline, and Freeport. 
Petersburg, and Tampa, 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















Life insurance sales- 

He Sold men are known to be 

the Agent good salesmen, but 
This Time recently a life insur- 
ance man drove up 

in a car and entered an automobile 


accessory store. The life insurance man 
said, “You are married, and I have come 
to sell you protection against anything 
that may happen to you.” 
The automobile accessory 
also a good salesman. He sold the life 
insurance man a set of chains and a 
bumper just by way of turning the in- 
surance argument to fit his line. 
The above is from Selling News, pub- 
lished by The Dartnell Corporation. 
Well, that’s all right, comments the 
Mutual Life. gIt’s fine. The automo- 
bile accessory dealer was on his job— 
and life insurance arguments can be 
very well applied to his business. A good 
many life insurance agents are using 
shock absorbers, non-skid tires, chains 
and bumpers—things peculiarly adapt- 
able to life insurance arguments. 
Have you sold the dealer who 
those things to you for your car? 
you? Have you sold the man who re- 
pairs your car? Have you sold the 
salesman who is trying to sell you a new 
car—or your first car? “These men who 
are dealing in automobiles or in auto- 
mobile accessories are thinking neces- 


dealer was 


sold 
Have 


sarily along lines that make life in- 
surance arguments particularly appeal- 
ing. oa * * 


It is what group in- 
surance will do for 
your prospect that 
will interest him, says 
the Missouri State 
Life in discussing the group approach. 
Remember his self-interest may have 
different angles. Don’t make the mis- 
take of believing that profit is the only 
thing an employer is concerned about. 

It's a pretty poor sort of citizen who 


Group Life 
Insurance 
Appeal 


has reached the employer stage—who 
has built a business—and hasn’t that 
business close to his heart. Often it 
has been said that Life Insurance is 


sold, not by an appeal to reason, but 
by an appeal to sentiments and emotions. 
If that is true for ordinary Life Insur- 
ance, it is also true for Group Life In- 
surance, 

It is to assume a certain pride 
on the part of the employer in his com- 
pany. He may have it well concealed, 
but the pride is usually there. He may 
not publish the fact abroad, but he does 
appreciate what his loyal employees are 
doing for him. He does realize that 
much of his success is dependent upon 
the performance of the people on his 
pavroll 

lor that reason there is an avenue to 
his attention and interest which is not 
paved with dollars and cents. There is 
a human note to be sounded. 


sate 


Try the employer along the line of 
doing something for his older employees 
which perhaps they cannot do for them- 
selves. One fine thing about Group In- 
surance is that it insures the uninsurable 
along with the rest. 

A Group Life Insurance talk is not so 
very different, after all, from a Life In- 
surance talk. The agent is discussing 
benefits for people in whom the prospect 
is interested, and he is outlining for that 
prospect a duty, perhaps; and certainly 
a privilege. 


x ok * 

“But,” said the pros- 
How To pect, “it costs too 
Look At much.” 
the Cost Said the agent: “It 


costs so much that 
you cannot afford to be without it. 
Life insurance will cost you your home; 
it will cost your family independence; 
it will cost your children their educa- 
tion—if you haven’t got it. That’s 
what it will cost. As a man of family 
you cannot talk of what it will cost 
YOU—think of what it will cost your 
family if you don’t have it.”—Guardian 
Life. 
a 
Attempts to figure 
out what it costs an 
insurance salesman 
per call are always 
interesting and even 
if it is difficult to make a direct appli- 
cation of the results, the costs are al- 
ways so high relatively that it has a 
stimulating effect in that attention is 
directed to the necessity of conserving 
time and concentrating effort. H. F. 
Coonrod, district manager of the Illinois 
Life in the southwestern department, has 


What Is 
Your Cost 
Per Call? 


made such an analysis and he com- 
ments: 
“It is easily seen that the greatest 


weakness of this report is that I did not 
make enough calls. In spite of the fact 
that the roads were impassable during 
the greater part of February and March 


I know I could have made more calls 

than I did make.” 

Calls Interviews Sales Commissions 
0) 60 15 $ 334.46 
32 22 7 234.45 
54 42 15 360.85 
69 56 25 644.22 
245 180 62 $1,573.98 


The average value of the calls made 
during the 4 months’ period was $6.42; 
and the average value of the interviews 
resulting from those calls was $8.74. 
During the month of January the aver- 
age value of his calls was $3.70 and of 
his interviews $5.57. For February the 
calls averaged $7.32 and the interviews 
$10.65. In March the value of the calls 
averaged $6.68 and the interviews $8.59. 
In April the calls averaged $9.33 and the 
interviews $11.50. 

















SERVICE TO SALESMEN 


Advertising plan which is 
available absolutely free. 
No charge for prospect leads. 


BANKERS LIFE COMPANY 


GEO. KUHNS, President 














to develop and hold their business. 
John Barker, Vice-President 


Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
WINTHROP M. CRANE, JR., President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 

Has always rendered the highest grade of service to its policyholders. 

Its policy contracts give to each individual insurer full protection, safeguarding, at 
the same time, the interest of all its policyholders. 

Has always extended reasonable assistance and encouragement to its representatives 


Frederic H. Rhodes, Vice-President 








WANTED 


The Manager of Agencies of 
an old established Eastern life 
insurance company is seeking a 
progressive young man of poise 
and judgment to act as a general 
assistant. He must be well 
grounded in life insurance, a 
good correspondent, have some 
knowledge of publicity work, and 
an ambition to grow. This is a 
salaried Head Office connection. 


State your qualifications in full 
and the salary you would accept 
at the start. 

Address Box 25 

Eastern Underwriter Company 


86 Fulton St., New York, N. Y. 











Build Your Own Business 


under our direct general agency contact 





Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
6¢ BROADWAY NEW YORK 
Orgenized 1850 
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In no month did the average value of 
Mr. Coonrod’s calls go as low as $3.55, 
which experience has shown is the 
minimum average value per call as de- 
termined from all classes of life insur- 
ance salesmen who have carefully tabu- 
lated the results of not less than 1,000 
consecutive canvasses. 

* ok Ok 


Nothing in the world 


Persistence can take the place of 
is the Big persistence, says the 
Asset Prudential. Talent 


will not; nothing is 


more common than unsuccessful men of 
talent. Genius will not; unrewarded 
genius is almost a proverb. Education 


will not; the world is full of educated 
derelicts. 

Persistence and determination alone are 
omnipotent. The slogan ‘Press on” has 
solved and always will solve the problems 
of the human race. 

* ok * 

No salesman ever won much by win- 

ning an argument. Witness: 
Here lies the body of Robert Jay 
Who died maintaining his right-of-way ; 


He was right, dead right, as he sped 
along, 

But he’s just as dead as though he'd 
been wrong. 


—West Coast Life. 


New 





REVISE OCCUPATION HAZARD 





York Life Makes Numerous 
Changes in Classification as Result 
of Experience 


The New York Life has made a re- 
classification of occupations which may 
involve more or less hazard and has pre- 
pared a new pamphlet on the subject in 
which numerous changes are made in 
the treatment of applicants engaged in 
such occupations. Some of the em- 
ployes engaged in the building trades 
such as carpenters, plasterers, etc., will 
hereafter be granted the double in- 
demnity benefit at somewhat reduced 


rates. Some railroad employes and 
_ some engaged in the mining industry 
who were formerly limited to endow- 


nients may hereafter be written on the 
life plans. 

A considerable number of industries 
have been added and sub-divisions of the 
industries made. Changes in rulings and 
classification have been made in accord- 
ance with the experience of the com- 
pany in rating hazardous occupations in 
the past. Among other occupations in 
which changes have been made are, com- 
missioned officers in the army and the 
navy; glass industry, rubber industry, 
mining, match industry, railroad em- 
ployes and marine service. 





ORGANIZED 1850 


105-107 Fifth Avenue 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 
HOME OFFICE 


New York City 











force than this Company. 
ten years: 


Assets 


W. J. WILLIAMS, President 








Over 114 Million Policies Now In Force 


Only four other life insurance companies in America have more policy contracts in 
The following figures show its remarkable growth in the last 


Jan. 1, 1914 Jan. 1, 1924 
cocsesessees ence $7,804,230 $40,113,271 
wees Sa Songtwewee 302 1,552,803 
CSW ees oseoeevene $73,455,636 $351,149,583 


Attractive opportunities open to competent agents in Ohio, Indiana, Kentucky, West 
Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


Organized February 23, 1888 


CINCINNATI, OHIO 
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Attitude of Medical 
Examiner On Risks 


FUNCTIONS IN ORGANIZATION 





Henry Moir, President of United States 
Life, Speaks Before Convention 
Medical Section 





The medical and actuarial aspects of 
dealing with risks was discussed by 
Henry Moir, president of the United 
States Life of New York, before the 
medical section of the American Life 
convention which met in Atlantic City 
this week. He pointed out the differ- 
ence in mental attitude toward a risk 
on the part of a medical practitioner, 
a medical examiner, and a medical di- 
rector. 

The medical practitioner is necessar- 
ily an optimist in dealing with his 
He has to maintain a cheer- 
ful countenance and a hopeful attitude. 
He has to inspire his patient with a de- 
sire to live, and with an expectation of 
enjoying perfect health. He sees mar- 
velous cures, and helps to bring them 
about. The result is that when he comes 
to assess the prospects of longevity, he 
is likely to take a favorable view of 
risks which on the average may be sub- 
standard. Many a man lives to extreme 
old age with a heart murmur. In the 
heavy-weight class, we find the same 
condition—that a selected few of them 
live to pass the normal expectation of 
life; and the same may be said of men 
giving indications of other forms of 
(disease. ; : ' 

The medical examiner is usually 
chosen from the class of medical prac- 
titioners. He should have a careful and 
observant disposition, so that he ex- 
presses truthfully the facts which he de- 
velops in the course of his examination. 
Occasionally a medical practitioner is 
lacking in this sense, although he may 
be thoroughly honorable and may _ be- 


patients. 


lieve that he is telling all that should 
be told of the “prospect” he has ex- 
amined. A well trained medical ex- 


aminer for life insurance has the sense 
of observation more highly developed, 
and can draw a more faithful pen picture 
of the subject before him than many 
practitioners. 


Functions of Medical Director 


The duties of the medical director are 
of a still different type. He should have 
been well trained in statistical research. 
He is familiar with the effect of disease 
or of doubtful symptoms on the average 
body and groups of people. He has 
learned to distinguish between the mor- 
tality rates applicable to the various 
forms of heart murmur, and he has not 
only to exercise his talents in selection 
by properly classifying the various 
grades of risks that are submitted for 
life insurance, but he has to use these 
same talents in the selection of medical 


ee 
eee ee 


men who will make the examinations 
for him at various points, and upon 
whose reports he has to rely. Another 
very important function of the medical 
director is to maintain friendly relations 
with the Agency Department and the 
agents of the company. It is often hard 
to do this, because he is hampered by 
professional etiquete from giving com- 
plete information in many many cases. 
Nevertheless he has to maintain such a 
degree of confidence with the agents 
that they will accept from him a state- 
ment that John Jones has been declined 
“for confidential reasons which we re- 
gret cannot be disclosed.” Illustrations 
of the need for such a decision being 
rendered were also given. 

In the latter part of Mr. Moir’s talk 
he dealt at greater length with the 
doctrine of average, and showed that 
the selection of young men for army 
service during the late war had con- 
firmed statistically the general accuracy 
of selection for life insurance as prac- 
ticed by the company medical men. 

Lastly Mr. Moir dealt with the ques- 
tion of insuring lives without medical 
examination. He gave a brief outline 
of some of the modes in use in Europe 
for effecting insurance along such lines, 
and also discussed the situation which 
developed in Canada during recent years, 
whereby a large portion of the business 
of Canadian companies in Canada is now 
being accepted without those medical 
tests which were formerly looked upon 
as essential. A goodly part of the busi- 
ness in Canada in amounts of $2,000 or 
less is now being placed upon the books 
of the Canadian companies on the basis 
of the statements of the applicant, con- 
firmed by careful inspection reports. 
The business has not yet been a suf- 
ficient time in force to express definite 
statistical conclusions, but the indica- 
tions so far available tend to show that 
the insurance thus obtained is of fair 
average quality, and that the saving in 
expense is probably much greater than 
the loss caused by dispensing with the 
medical examination. If this tendency 
should grow, the need for careful medi- 
cal supervision from the Home Office 
will become greater than it has been in 
the past. 


QUESTIONS on DISABILITY 


Status of a in Connection With 
Limited Payment and Endowment 
Policy Forms 


Injuries are frequently received from 
the field concerning the disability pro- 
vision in connection with limited pay- 
ment life policies an which the premium 
paying period is completed before the 
insured is sixty years old and in connec- 
tion with endowment policies and with 
policies made paid-up under the options 
as set out in the policy contracts. The 
Mutual Life answers some typical ques- 
tions on these subjects as follows: 

1. If an insured under an endowment 
policy containing disability benefits be- 
comes totally and permanently disabled 
beiore the end of the endowment period 








proposition. 
Address, 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 
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The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 














New Insurance 


Insurance in Force 








Insurance Record, 1923 a 





Increase of $58,623,876 which is 
61% of the New Business 





New England Mutual Life Insurance Co., 


Boston, Mass. 


$ 96,148,025 
719,421,634 














(before he has attained age sixty), will 
the disability income continue after the 
endowment period? 

No. Information upon this point is 
given in the rate book. 

2. Will disability benefits under a 
limited payment life policy cease at the 
end of the premium-paying period, al- 
though the insured may be under age 
sixty? 

No. Completion of the required num- 
ber of premiums under such a_ policy 
does not affect operation of the dis- 
ability provisions in connection with dis- 
ability occurring after completion of the 
specified premium payments before the 
insured has attained age sixty. 

3. (a) If an ordinary life policy with 
disability benefits becomes paid-up by 


allowing dividends thereunder to accu- 
mulate, will the insured have to continue 
to pay the premiums on the disability 
benefits ? 

(b) If not, if the insured should be- 
come totally and permanently disabled 
before attaining age sixty, would the 
benefits be available? 

(a) When a policy is written with the 
disability benefits the paid-up option 
(application of dividends to make policy 
paid-up) is available with the benefits 
continuing, subject to (1) payment of 
the commuted value of future benefit 
premiums and (2) to surrender of any 
dividend additions not needed to make 
policy paid-up for its face amount. 

(b) Yes, if future premiums are paid 
under commutation as stated in (a). 











INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most libera] forms of ORDINARY Policies from $1,000.00 to $50,000.00. 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1923 


peed CR dd SecA es aeed neh adebrekecnndaddsend Canededdededsédencecencnbadadcendues $36,916,613.78 
I cccccdicacddicedcuncadedsancddnedéctahedecsdhgnecedsacdacnacdideusadadadaas 373,267. 

Capital and a Di cendaxsdduancdaddsdekaadhededaieus addnuaacniendesdsanadndedes 4,543,406.51 
IN OI ans kididucudcaddd caceuacddaceccevccuneassanequcscsdnensdanedcec 255,168,568.00 
Payments to Policy i actdccusadactausadsiccdendacqecddecddkakavedacawsceeas 696,034.43 
Total Payments to y Peleghahinns GU oa 8.6 x kins cadacesdcocccsana 32,747,893.38 


JOHN G. WALKER, President 

















34 Nassau Street 

















THE MUTUAL LIFE 


The Mutual Life Insurance Company of New ork 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
anal wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magm- 
tude, leadership, and life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 





New York 
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RELEASE DATES 
Two insurance papers having published 
reports of a convention in this business 
the there 
has been considerable discussion in news- 


hefore convention occurred, 
paper offices regarding the interpretation 


of “release dates” on addresses to be de- 
livered before and which 
are sent to newspapers in advance. THE 
FaAstern UNDERWRITER has asked a num- 
editors what they think 
They do not agree. 


conventions 


ber of insurance 
of the situation. 

One editor goes so far as to think that 
the principal point at issue is the time 


which newspapers are delivered in the 
convention city. He feels that news- 
papers can print addresses if they are 
not read at the convention until after the 
delivery of the addresses. Under such 
an interpretation a New York paper 
could print the proceedings of the first 
day of the National Association of Life 


Underwriters’ convention in Los Angeles, 
for 
the 
reach 


several days in advance of 
The would not 


Angeles the session 


instance, 
convention. paper 
Los before 
was over 

The 
solution is too much for us. 


The 
It looks as 


whole question is baffling. 


if each editor is going to decide the case 


for himself and associations holding con 


ventions can fight it out with the in- 
dividual editors. 
BABES IN POLITICAL WOOD 


Arthur M. Hyde, 
of the men mentioned as a vice- 


governor of Missouri, 
is one 
presidential possibility at the Republican 
convention in Cleveland. This has irri- 
tated the 
of Kansas City, 


Insurance Agents’ Association 


as Governor Hyde is no 


friend of the insurance business. Any- 
thing but. He has even refused to co- 
operate in the fire prevention movement. 


At a convention of the Missouri Associa- 


tion of Insurance Agents the governor 
was denounced in resolutions because of 
his refusal to join with President Cool- 
This reso- 


lution described the situation completely 


idge in fire prevention week. 


and is a good one. 


Now, however, the Insurance Agents’ 
Association of Kansas City, by its 
executive committee, has seen fit not 


only to take cognizance of the candidacy 


of Governor Hyde for vice-president but 
has circulated an attack on him based 
principally on the fact that he has been 
very unfriendly to insurance interests of 
Missouri and “has greatly maligned and 
misrepresented those who are engaged 
in that business.” It is also distributing 
thé Missouri agents’ association resolu- 
tion above referred to. 

The appearance of an agents’ associa- 
tion in the 
whose 


political arena censuring a 
friends are giving him the 
empty compliment of entering 
the sweep- 
stakes, will appeal to the sense of humor 


man 
almost 
for 


him vice-presidential 


of practical politicians. It is as easy to 
pick in advance a successful vice-presi- 
dent as it is to tell will win the 
[english Derby in 1926. In the first place 
people have nothing to do with the nomi- 


who 


nation of a vice-president; his name is 
decided upon finally in some room of a 
hotel. The making the decision 
will never know that a candidate has 
been insurance men_ be- 
attacked insurance men, 
or, even if they did know it, they would 
not care. It is a case of shooting at the 
what has been the result? 
Governor Hyde simply met the barrage 
by saying he had incurred the enmity 
of the insurance fraternity by taking the 
of the people of the state against 
them in the matter of rates, “saving the 
people of our commonwealth millions in 
premiums.” This only adds to his popu- 
larity while giving him the opportunity 
to take another shot at the companies, 


men 


attacked by 


cause he has 


moon and 


side 


which he did with extreme pleasure. 

United States senators won’t get far 
with a fight on President Coolidge by 
appealing to the sympathy of the coun- 
try and for votes against him because he 
has criticised the Senate. The Presi- 
dent, on the other hand, may get a few 
votes because he has commented sharply 
on the Senate, because he has taken this 
or that the World 
Court or Japanese immigration or the 
but the that when 
it comes to the casting of ballots, 


position relative to 


bonus, chances are 
lots 
of people will remember just one thing: 
bill taxes. 
So, too, when Missouri property owners 
the one hand the attacks 
Governor Hyde has made 
(which of course is 
them), on the 
saving which think he 
their premiums, 
pocketbooks 
will not be inconsiderable. It is 
true. If the Missouri agents 
insist upon playing national politics they 
should wait at least until the candidates 
are nominated. 


he signed a reducing their 


balanc c on 
which on 
legitimate business 
an attack 
the 


made in 


and, 
they 
insurance 
their 


upon 
other, 
has 
vote as 


those who 


dictate 
sad, but 


RETALIATION 


McMurray, of Indiana, Waiting To See 
What New York Department Will 
Do; Michigan’s Not Acting 
Commissioner McMurray, of Indiana, 
informed Tur Eastern UNDERWRITER this 
week that he has made no definite state- 
ment yet regarding retaliatory laws 
based on the attitude of the New York 
Department relative to companies in his 
state “in the hope that the New York 
Department and interested companies 
will work out a satisfactory solution to 
the problem, thus eliminating the neces- 
sity for retaliation by this department. 
The responsibility for any action that 
Indiana will take rests entirely with the 

New York Department.” 

Commissioner Hands, of Michigan, in- 
forms Tur Eastern UNDERWRITER “we 
have not given the matter very much 
consideration as yet.” 
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was held 
far t 
There were 12,000 marchers, 


On Saturday, May 17, there 
auspices of the Police Department, 
been held. 


New York a Safety Parade under the 
he largest thing of its kind that has ever 
thirty-two bands, a company of marines 


and a company of infantry, aeroplanes, and more than sixty elaborate floats, specially 


built for the occasion. The procession t 
The National Bureau of Casualty & Su 
a float, a photograph of which is printed 


the parade were in general cither sentime ! 
the only one that undertook to strike the business point of view as well. 


will be recognized a touch of symbolism i 


ook over two hours to pass. 

rety Underwriters was asked to contribute 
on this page. The particular features of 
ntal or humorous. The Bureau float was 
There 
n the figures—two girls from the Bureau’s 


own automobile department—representing how safety and economy go together. 


The remainder of the float represented a 
run by storage 
at the desk is operating a multiplying ma 


were working out rates on the blackboard. 


statistical office. Two Hollerith machines 


batteries sorted statistical cards in view of the spectators, the girl 


chine and during the procession actuaries 
This float is part of a definite effort on 


the part of the Bureau to capitalize its rate-making work for accident prevention 


purposes. For instance, Mr. Stellwagen, 
the Bureau, has recently made a number 
in which rates are made to depend on 1] 


manager of the automobile department of 
of addresses in leading cities on the way 
ocal experience, bringing out the fact in 


striking colors that a city has it within its power to lower its insurance rates by 


bettering its accident record. Mr. Stellv 


picture. 


vagen stands at the extreme left in the 





Geoffrey Toye, who is equally well 
known as a member of Lloyds and a con- 
ductor of Gilbert & Sullivan’s operas, 
conducted a concert given on Sunday 
evening last at Prince’s Theatre by 
Lloyds’ choir in aid of the funds of the 
Roval Merchant Seamen’s Orphanage. 

x ok O* 


Senator Isaac Miller Hamilton, presi- 
dent of the Federal Life, will leave on 
July 3 for a trip to-the Mediterranean 
accompanied by his daughter, to be gone 
the entire month of July and the better 
part of August. It will be Senator Ham- 
ilton’s first trip abroad. 

* ok Ok 


Senator William R. Painter, of Car- 
rollton, Mo., former lieutenant governor 
of the state, leader of the Democratic 
majority in the Missouri State Senate 
through his position of president pro 
tem of that body and for years one of 
the dominant figures in Missouri politics, 
in announcing his intention not to be a 
candidate for the Democratic nomination 
for governor on May 27, bitterly assailed 
the system that permits the insurance 
superintendency of Missouri to be a 
political shuttlecock between the reci- 
procal and stock fire insurance interests. 

* ok Ok 


Louis W. Moldenhouer, of Watertown, 
Wis., who has become identified with 
the Maryland Casualty, found represent- 
ing mutual companies an expensive 
proposition as one of the mutuals failed 
and assessments followed. To save his 
business he spent much of his own 
money in return premiums on unexpired 
policies. He has now chosen stock in- 
surance as a safer investment. 

x Ok OF 


John Jenkins, fire 
Employers Liablity in 
this week 
home office. 


manager of the 
Canada, arrived 
England on a yisit to the 


Herbert Adams Gibbons, who recently 
discussed European conditions at a 
luncheon given in his honor, where he 
met a number of insurance men, is the 
author of “Europe Since 1918,” “Amer- 
ica’s Place in the World,” and the “New 
Map of Europe,” all of which are printed 
by the Century Company. 

a ae 


John G. Walker, president of the Life 
Insurance Company of Virginia, is plan- 
ning to leave the latter part of this 
month on his annual trip abroad. He 
will be accompanied by his sister, Miss 
Annie Rose Walker, and will be gone 
for several months. 

* *k x 


Bennett Ellison, of Hoey & Ellison, 
sailed Tuesday for France on the steam- 
er “Republic.” He is accompanied by 
his wife and expects to be gone about 
a month. 

a ae oe 


H. B. Anthony, of Hartford, Conn, 
secretary of the Standard, is a native of 
Providence, R. I., and has been identi- 
fied with fire insurance for the past 
years. He went to the Standard shortly 
after its organization, having previously 
served the Norwich Union in New 
York for 20 years. He is a graduate of 
Brown University. 

* * * 


Robert A. Sullivan, of Hinckley & 
Woods, Boston, has been made president 
of the Insurance Society of Massa- 
chusetts. 


CROSTHWAITE TO SAIL. 
B. M. Crosthwaite, of the Crosthwaite 
Co., New York, will said for Europe on 
the “Leviathan” June 14. 





ENTERS HAWAII 
The Franklin Fire has entered Hawaii 
for fire and automobile lines. 








Jun 


Int 











4 





the 
ever 
“ines 
‘ially 


bute 
's of 
‘was 
here 
-au’s 
ther. 
ines 
girl 
Aries 
t on 
ition 
it of 
way 
‘t in 
s by 
the 


ently 
“ 
e he 
- the 
mer- 
New 
nted 


Life 
plan- 
this 
He 
Miss 
gone 


lison, 
eam- 
d by 
about 


ident 
assa- 


waite 





June 6, 1924 





























FIRE 


INSURANCE 











Insurance Men Head 
Hartford Ad Club 


C. T. HUBBARD IS PRESIDENT 








Interesting Career Touches Many 
Angles of Business Life; A. W. 
Spaulding New Secretary 





The Hartford Advertising Club, a 
prominent organization in that city, has 
had its annual meeting. Clarence T. 
Hubbard, secretary to Charles H. Rem- 
ington, vice-president of the Aetna Life 
and Affiliated Companies, has been 
elected president, and A. W. Spaulding, 
of the Hartford Fire, has been elected 





CLARENCE T. HUBBARD 


secretary, which means that two of the 
cleverest young men in Hartford will 
direct the destinies of: the club for the 
next year. Mr. Hubbard succeeds J. W. 
Longnecker, advertising manager of the 
Hartford Fire and Hartford A. & L, 
who has given a wonderful administra- 
tion. 

Mr. Hubbard is known throughout the 
insurance fraternity chiefly by reason 
of his writings in the newspapers and 
magazines. In 1923, he contributed to 
about twenty-two different business and 
trade journals mainly along the line of 
direct mail selling and advertising lines. 
He is thirty years old. 

After one year in high school, Mr. 
Hubbard became affiliated in 1910 with 
the Hartford “Times” and worked in 
Various capacities. In 1912, he joined the 


pied the position of teller. During the 
five years with the bank, he also served 
as treasurer, vice-president, and presi- 
dent of the Hartford Chapter American 
Institute of Banking and represented it 
at conventions in Dallas, New Orleans, 
Cincinnati, Richmond and other cities. 
From 1917 and through part of 1918, he 
gave his whole time to magazine writing 
and the giving of entertainments. In 
1918, he joined the Aetna Life and Affi- 
liated Companies as a special assistant 
to Vice-President Remington, at that 
time handling the liberty loan advertis- 
ing of the company. Shortly after that 
he took over Mr. Remington’s personal 
correspondence and served as personal 
assistant, which is the position he now 
occupies, being in a closer touch than 
before due to other men having been 
trained to handle the routine and he act- 
ing as direct assistant. 
Helps Develop Side Lines 

In addition to serving as official of the 
Aetna Life Men’s Club, Mr. Hubbard in- 
troduced and edited the company’s house 
organ—‘‘Aetna Life Club Chat” for three 
years and has participated in almost all 
forms of activity associated with the or- 
ganization. Last year in addition to this 
work he also devoted time to the de- 
velopment of the miscellaneous and 
allied fire lines and made several ad- 
dresses about thé country. 

In 1912 he became interested in magic 
and is one of the leading amateur 
magicians with a wide professional ac- 
quaintance. There is hardly a club or 
society in Connecticut before which he 
has not appeared and in addition he has 
written many articles on the subject. 

Mr. Spaulding’s Career 

Mr. Spaulding entered the American 
Expeditionary Forces in 1917 in the am- 
bulance service with the French Army. 
He won the Croix de Guerre. In 1919- 
20 he was alumni secretary of the Massa- 
chusetts Agricultural College. He joined 
the advertising department of the Amer- 
ican Writing Paper Company, Holyoke, 
Mass., from where he went to the Hart- 
ford Fire. He is assistant advertising 
manager of that company. He is asso- 
ciate editor of “The Hartford Agent,” a 
publication for agents of unusual help- 
fulness. Stanley Withe is the new chair- 
man of the club’s program committee. 





PROCTOR SUCCEEDS CARPENTER 


E. B. Proctor, formerly an engineer with 
the South-Eastern Underwriters’ Associa- 
tion and more recently with the Marine 
Cotton Pool, has been chosen as manager 
of the Cotton Insurance Association of 
Atlanta. He succeeds Guy Carpenter, who 
resigned some time ago. Mr. Proctor has 
had wide experience in the Southern field. 





AUTO INSURANCE BOOK 
The head office of the Royal in Liver- 
pool has issued an illustrated booklet on 
automobile insurance, called “Road Risks 
Illustrated.” It contains many pictures, 


























CORPORATION 


84 WILLIAM STREET, NEW YORK 
Statement—January Ist, 1924 


ASSETS IN UNITED STATES ..... . . $ 8,374,949 | 
LIABILITIES IN UNITED STATES .. . . . $ 5,190,816 
INCLUDING RE-INSURANCE. RESERVE 

NET SURPLUS . . - « - « §$ 3,184,133 


LOSSES PAID IN UNITED STATES . over $51,000,000 


JOHN H. PACKARD, United States Manager 
Ws Renney Anions Sung 























ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 


CORPORATION 
OF NEW YORK 


UNION RESERVE INSURANCE CO. 
OF NEW YORK 
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CHARLES HOYT SMITH 
OR 
MARSHALL & STERLING, INC. 
Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 


We pay Brekers liberal commissions and protect their accounts. 


We furnish insurance Engineering and rrevention Service gratis os 
Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 





We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 





























Security Trust Company of Hartford showing how accidents happen, and 
and left in 1917, at which time he occu- other interesting material. Personal Jewelr and Furs 
y 
STANDARD “ALL RISK” cover against loss or damage 
INSURANCE COMPANY wherever located and in any situations— 
OF NEW YORK Broad, liberal form. Rates Attractive. 
Statement December 31, 1923 
Cc 
i . . . . . . . . . . . . ’ 7 a 
cos, eer ome” see || MARSH & McLENNAN 
NET SURPLUS a ee a ae 1,083'573.96 175 West Jackson Blvd. 
TOTM, ABUETS 2. ws st tte tlw el 
CHICAGO 
Head Office: 45 John Street, New York 
_—— —— — 
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FAVOR INVESTMENT CHANGES 





National Board for More Liberal Laws 
in That Direction; Urges Liability 
for Fires 


Long and varied was the report sub- 
mitted last week by Chairman Ralph 
B. Ives of the committee on legislation 
before the annual meeting of the Na- 
tional Board of Fire Underwriters. Two 
of the important topics in the report 
concerned themselves with legislation 
amending investment laws and enforc- 
‘ing individual liability for preventable 
fires. On the subjects the report stated: 

“Considerable thought was given to 
the desirability of amending the laws 
of the several states which now prohibit 
their domestic companies from invest- 
ing in or owning the stock of another 
insurance company. The net result of 
this prohibition is distinct discrimina- 
tion against American interests, since 
companies of other countries doing busi- 
ness here may and do own the stock of 
domestic companies, while in some 
states domestic companies and_ the 
United States branches of foreign com- 
panies may not do so. 

A careful study of conditions and re- 
sults extending over a long period of 
years, including severe conflagrations, 
fails to disclose anything which is ini- 
niical to the interests of companies and 
policyholders through such affiliations. 
The State of New York has recently en- 
acted legislation permitting companies 
to invest directly in the stock of an- 
other insurance company, but unfor- 
tunately the lack of uniformity through- 
out the several states and the prohibi- 
tion in some states against a company 
of another state so investing makes it 
impossible to take advantage of the re- 
lief so granted. : egislation this year to 
amend the New York law so as to take 
cognizance of the requirements of other 
states failed, not by reason of any par- 
ticular antagonism toward granting the 
relief desired, but rather by reason of 
the late hour at which the matter was 
considered and the failure of your com- 


mittee and others interested to agree 
upon the terminology of such a meas- 
ure. 

“It is unfortunate the public mind 
cannot be influenced in the direction of 
laws enforcing individual liability for 
preventable fires. Rate questions would 
settle themselves if there could be 
brought home to the insurance buyers 
of the country the very evident fact that 
they must pay for fire insurance what- 
ever is required to cover an unreason- 
able and unnecessary loss cost, plus a 
moderate expense and a small profit. 
The public, the legislatures, and many 
supervising officers are willing to devote 
much time and attention, and at times 
some denunciation to the expense and 
profit, but refuse to put the blame where 
it belongs, namely, upon the people who 
rely for protection upon insurance and 
ignore personal responsibility. So long 
as people are indifferent; so long as it 
is thought cheaper to insure and burn 
than to insure, take care and not burn, 
the public must pay.’ 





HILLIARD RETIRING 

For some weeks there have been 
rumors that John G. Hilliard, of John G. 
Hilliard, Inc., New York, would retire 
from active duty. It is announced that 
he has resigned as president of that 
agency, one of the best known in New 
York. He will continue in an advisory 
capacity. Peter Yoost has been elected 
president and secretary; William G. 
Miner, vice-president and treasurer; and 
L.. C. Hernandez, assistant secretary. 
Mr. Hilliard has been an agent here for 
forty-one years. He sails for Europe 
tomorrow on the “Adriatic.” 


AUTOMOBILE IN CANADA 


The Automobile Insurance Company 
has obtained a Dominion license for in- 
land transportation insurance in Canada. 
R. J. Dale, of Montreal, has been ap- 
pointed chief agent of the company in 
Canada. 


REVISING RATE RULE BOOK 





Fire Companies, On Suggestion of Local 
Agents, Will Make Changes, W. H. 
Munns Says 


Syracuse, June 4.—Reporting for the 
committee on conference with fire rating 
organizations this morning before the 
annual convention of the New York 
State Association of Local Agents, being 
held here at the Hotel Onondaga, W. H. 
A. Munns, local agent of this city, said 
in part: 


“During the past year our committee 
has had a number of conferences with 
rating organization officials in Syracuse 
and New York City and has been met 
with excellent co6peration to the end 
that a number of matters have been de- 
cided for the good of the business as a 
whole. Our committee has suggested a 
number of changes in the general rules, 
the result being that the companies are 
making a thorough investigation of the 
rule book as a whole with a view to 
simplification. 

“We expect that this work will result 
in simplifying a number of the present 
rules, and possibly the elimination of 
some which have in the past served their 
purpose and become out of date. On 
the whole our committee appears to 
have made some considerable progress.” 


NEW BRANCH IN NEWARK 


The American Casualty of Reading, 
Pa., announces the opening of a branch 
office at Newark, N. J., Monday, June 9. 
The office will be in charge of L. L. 
Noonan as resident manager, and will 
cover for the present territory surround- 
ing Essex County in New Jersey. It is 
at 16-18 Clinton Street. To the service 
provided by the branch office will be 
added the present organization of the 
Newark claim office of the Company, 
under the direction of Howard Gillen. 


—— 





CHICAGO NOTES 











Chicago, June 3—The committee of 
Union managers, which visited St. Louis 
last week to confer with local agents in 
regard to the proposed commission re- 
ductions, found the agents in a deter- 
mined negative mood as regarded any 
concessions and brought back from them 
what is termed as a “radical proposal” 
to discuss with the full Advisory Com- 
mittee of Twenty-five at a special meet- 
ing Thursday. 





Presidential possibilities among the 
managers are already being looked over 
in anticipation of the election of a head 
for the Fire Underwriters’ Association 
of the Northwest this fall, some of the 
carly favorites being: John M. Thomas 
of the Aetna, W. C. Boorn of the Hart- 
ford, W. A. Chapman of the Fireman's 
Fund and S. Quackenbush of the 
Royal. 





A. F. Shaw & Co. have been appointed 
the general agency for the personal 
jewelry department of the St. Paul Fire 
& Marine to handle all its business 
throughout the country. 


1922 JERSEY REPORT 
The New Jersey Department of Bank- 
ing and Insurance distributed this week 
the 1922 report of the New Jersey fire 
and marine insurance figures. Net pre- 
miums received for 1922 were $30,540,699 
more than in 1921. The report does not 

contain any editorial statements. 


HAVANA EQUIPMENT 
Havana, Cuba, has purchased for its 
fire department an American-La France 
aerial truck and a double tank chem- 
ical car, which have been delivered, and 
two large chemical cars which will be 
delivered later. 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1855 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ....... *$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 


other liabilities. 8,181,979.10 
Net Surplus... *3,501,619.22 
1 | eee $14,683,598.22 


Policyholders’ Surplus, 
$6,501,619.22 


*As changed April, 1924. 





Henry M. Gratz, President 

Neal 1 Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 
GirardF.<M. 


INSURANCE CO. 


of Philadelphia 


Organized 1853 
Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 


Reserve  Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 


Net Surplus... 


2,949,854.39 
1,075,257.03 
eer $5,025,111.42 


Policyholders’ Surplus, 
$2,075,257.03 














Neal Bassett, President 

John Kay, Vice-Pres. and T: 

Waite Bliven, Vice-Pres. and West. Mgr. 
John A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
GCRDMAL .. sc aed $ 600,000.00 


Reserve _Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 


Net Surplus.... 


2,208,445.09 
865,373.90 
See ae $3,673,818.99 


Policyholders’ Surplus, 
$1,465,373.90 








. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Waite _— Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 


Organized 1866 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 
Reserve’  Reinsur- 
ance Fund and 
all other liabili- 
Me Ga vuuceeeres 


Net Surplus ... 


2,938,245.94 
.1,819,295.35 





rere rT -$4,757,541.29 


Surplus to Policyholders, 
$1,819,295.35 
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Insurance Editors Discuss “Release Dates” 


No other line of business checks up 
on itself through conventions as much 
as does insurance with the result that 
hundreds of addresses are delivered 
It is the practice in the 
business for people delivering addresses 
to prepare them in advance and either 
send them to the newspapers themselves, 
or associations before whom they ap- 
pear send them out. These addresses 
are marked with a release date, inform- 
ing the newspapers when they may pub- 
lish them. 


every year. 


Receiving these papers in advance is a 
great convenience to the press, as it af- 
fords editors an opportunity to read 
them at leisure and edit them to the 
style of the paper. The practice is 
current all through the newspaper world. 
The addresses of the President of the 
United States, for instance, are received 
in daily newspaper offices often a week 
before delivery, with a release date. 

There is an unwritten rule in news- 
paper offices that these release dates 
must be respected. 

The National Board’s Meeting 


A situation has arisen in insurance 
which has caused considerable perturba- 
tion in newspaper offices and that was 
the action of two newspapers publishing 
reports of the National Board’s annual 
meeting in their issues of Thursday, May 
22, which are ordinarily delivered in the 
city of publication on Thursday morn- 
ings. The National Board met on 
Thursday, May 22. The papers were 
“The Spectator” of New York and “The 
Insurance Field” of Louisville. The 
question in the newspaper offices is 
whether the release date line was vio- 
lated by those papers. 

William S. Crawford, insurance editor 
of the “Journal of Commerce,” made an 
issue of the question and because he 
was not permitted the publication of the 
National Board reports in his issue of 
Thursday morning, he refused to publish 
the committee reports the following day, 
alleging discrimination by the National 
Board in favor of certain weekly publi- 
cations. A story was published about it 
in THE Eastern UNDERWRITER last week. 


Mr. Crawford’s Statement 


THe Eastern UNDERWRITER has re- 
ceived the following statement from Mr. 
Crawford: 

“The account of the so-called con- 
troversy between the ‘Journal of Com- 
merce’ and the National Board of Fire 
Underwriters published in your issue of 
May 30 has, I fear, created a wrong 
impression as to the position of the 
‘Journal of Commerce.’ 

“Previous to 1923 the National Board 
committee reports to be presented at the 
annual meeting were sent to the news- 
papers in advance with an understanding 
that they should not be published until 
after they were delivered. In 1923 the 
National Board decided to send these 
reports to members in advance of the 
annual meeting and not have them read 
at the meeting; and they were sent to 
the newspapers with the understanding 
that they might be published on Thurs- 
day morning, the day of the annual 
meeting. “The Journal of Commerce’ 
published summaries of them on Thurs- 
day morning, May 24, 1923. 

“Supposing that the same plan was to 
be followed this year as last, I had 
spoken to General Manager Mallalieu 
about getting the reports early, and he 
nad suggested that it might be well next 
year to give them out some time in ad- 
vance of the annual meeting and allow 
them to be published, as the National 
Fire Protection Association does with 
its committee reports. I was, therefore, 
surprised to learn a few days before the 
annual meeting of May 22 that objection 
had been raised to publication of sum- 
maries of the reports before the annual 
meeting was held (although the reports 
were to be in the hands of members of 


the National Board before the meeting 
and were not to be read at the meeting). 
I inquired whether all papers were to be 
required to withhold publication of the 
reports until after the annual meeting, 
and was informed that one paper in 
another part of the country had been 
given permission to publish them on 
Thursday, even before they had been 
read by title at the annual meeting. 
While I now believe that the permis- 
sion was given because of a misunder- 
standing concerning the exact time of 
publication of that paper, I told Mr. 
Mallalieu that I considered it a dis- 
crimination against the ‘Journal of Com- 
merce’ and that, as it did not desire to 
publish the committee reports a day 
later than any other paper, it would not 
publish them at all. I regard the matter 
merely as an unfortunate mix-up. 

“My own opinion is that the fair way 
to deal with all papers would be to send 
the reports out with a definite hour of 
release, at which any paper would be 
privileged to put these reports in circula- 
tion by delivery or mailing of its copies 
containing them.” 

Tue Eastern UNberwriter has asked 
a number of other insurace editors for 
their views of the “release” situation. 
What the editors say follows: 

Arthur L. J. Smith, The Spectator: 

Answering your letter dated FA -aed 2, we do 
not know anything about the delivery of The 
Insurance Field on May 22, the date of the 
convention of the National Board of Fire Under- 
writers, but ‘The Spectator’s” delivery within 
four or five hundred miles of New York was 
held up and not made until after the adjourn- 
ment of the convention. 

Our agreement with the National Board, which 
has been maintained for many years, is to the 
effect that we hold out from the mail on 
Peceaty night copies of “The Spectator” 
designed for delivery at points in New England, 
New York, New Jersey, Pennsylvania, Dela- 
ware, District of Columbia and Ohio, and we 
do not allow the paper to be mailed from the 


postoftice in this city until about noon on 
Thursday. 


A letter making promise to the above effect 
was sent to the National Board this year, as 


usual, in advance of the meeting, and _ this 
promise on our part was duly complied with. 
We do not reco nize any controversy so far 
as “The Spectator” is concerned, as we are on 
record as having kept good faith with the 
National Board and did not deliver ‘‘The Spec- 
tator” until after the meeting had adjourned. 


E. Weston Roberts, Insurance Advo- 
cate: 


We agree with you that the action of “The 
Insurance Field” and the “Spectator” in holding 
up their editions of Thursday, May 22nd, for 
several hours for the purpose of publishin 
reports of the meeting of the National Boar 
of Fire Underwriters seems to complicate the 
entire system of newspaper release. 

We believe that the National Board made a 
mistake in permitting these papers to carry 
these reports in an issue datec ay 22nd and 
which is usually delivered in the morning, par- 
ticularly as there appears to be no comment in 
these issues concerning the fact that the edi- 
tions were held up several hours to allow the 
printing of the morning’s proceedings. 

Incidentally, while it may be _ progressive 
journalism to print the story of any conven- 
tion previous to its meeting, we believe that 
such a procedure is fraught with danger to 
good journalism, not only because of the pre- 
cedent set, but of the danger of last minute 
changes or cancellations. 

If competition for beats in the various insur- 
ance journals is carried to a logical conclusion, 
we may expect to find some papers delaying 
their issue by a day or two in order to get 
full reports of the meeting while other papers 
may find it expedient to publish their edition a 
day previous to their publication date. 

Insurance journalism is —— in its in- 
fancy as regards its power as a tactor in the 
insurance business and there undoubtedly will 
be many new problems that the insurance 
journalists, individually or collectively, will have 
to solve. With such a friendly ae existing 
between the members of the staffs of the various 
papers, it really seems too bad to us that 
there is not some organization whereby some 
of these problems can be discussed even if the 
action of the organization is not mandatory. 


W. W. Mack, The Weekly Underwriter: 


You ask my views on the fact that some of 
our contemporaries apparently violated the 
ethics of a “release date” in printing the pro- 
ceedings of the National Board of Fire Under- 
writers in issues dated the day of the meeting 
and of course printed beforehand. 

I think the answer lies entirely in the ques- 
tion of distribution of such issues. To my wa 
of thinking a report or address is not “released” 
until after it has been actually delivered at a 
meeting. 5 P 

If, however, the place of meeting is at such 








methods. 








AGRICULTURAL 


Insurance Company 


of Watertown, 


Announces the following official staff. 
men have been selected from the organization and 
are trained and experienced in the Company’s 
They will do all in their power to con- 


tinue the traditions of this Company. 


P. H. WILLMOTT, President 

J. Q. ADAMS, Vice President 

H. R. WAITE, Secretary-Treasurer 
H. F. WATERMAN, Secretary 

F. P. STODDARD, Secretary 

R. A. PARKINSON, Asst. Secretary 
A. C. WALLACE, Asst. Secretary 

G. G. INGLEHART, Asst. Secretary 
H. W. TOMLINSON, Asst. Secretary 


N. Y. 


All these 
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distance from the publication point that copies 
could not reach anyone through the mails be- 
fore delivery of a report or address the injunc- 
tion is often practically observed when papers 
are printed and in the mails prior to the actual 
event. 

The question is one of ethics and requires 
careful judgment on the part of publishers. 
The abuse of a “release date’”’ is a question, I 
believe, chiefly up to the officers of the organ- 
ization affected to adjudicate. Its violation in 
effect does not do as much harm to the speaker 
or organization as to the publication involved. 

C. M. Cartwright, The National Underwriter: 

So far as the publication of National Board’s 
annual meeting material is concerned, which is 
purely formal, we have never seen the reason 
why papers distributed about Thursday noon 
nant not print this matter. The National 
Board management, however, has ruled other- 
wise. We do not feel that the organization 
should discriminate in favor of any publications 
issuing on that date. 

We withheld publication of the material on 
instructions from the National Board and were 
surprised when we saw the same material ap- 
pear in other publications which reached their 
subscribers as soon as ours. We do not criticise 
these papers for printing the stuff, but we feel 
that the N National Beard hereafter should allow 
all papers to come in on the same arrangement. 
This we believe the National Board will do. 


Franklin Webster, The Insurance Press: 

This is in reply to your letter of — 2, 
with reference to the publication in “The In 
surance Field” and the “Spectator,” publication 
date in each case, May 22, of a considerable part 
of the proceedings of the National Board of 
Fire Underwriters, which met about 11 o'clock 
on May 22; the National Board having author- 
ized each of the publications named to print the 
reports if they held up their editions for a 
time. 

In reply to your request for my views, I 
must say that I do not see how either of the 
papers violated any obligation with regard to 
date of release of the National Board’s ad- 
dresses and reports; the special authorization 
by the Board, to both of the papers, gave them 
full authority, it seems to me, to hold up their 
sontieae for a few hours in order to carry the 

B. material. 

The point in your letter seems to be that 
the entire system of newspaper release is com- 
plicated, if a weekly paper publishes convention 
proceedings, or something similar, on its own 
sublication date, the release of the matter pub- 
ished being that identical date. Perhaps so, 
perhaps not; it all depends on the mailing 
schedule of the publication. 

The publication date of “The Insurance Press” 
is Wednesday and its last form proofs are 
passed on Tuesda night, usually between ten 
and twelve o’cloc ‘he edition, however, is 
not mailed until Wednesday afternoon, reaching 
subscribers in New York City and nearby in 
the first mail delivery of Thursday. So a 
Wednesday release date is respected by us if 
we publish matter released on Nednesday. Of 
course, if any paper’s edition was put into the 
mails the day before the release date, without 
special authorization, or holding up for a few 
hours, as in “The Insurance Spiela” and the 
“Spectator” instances mentioned by you, there 
would be a_ violation of the “honor system” 
regarding releases. 

f{ insurance publications have been offenders 
against “release dates” actually circulating mat- 
ter courteously given to them in advance before 
the day or hour of release, they should be re 


buked and pilloried as cases are susceptible of 
proof. 





W. H. HECOX INJURED 


Broke Kneecap ’ While En Route to 
Convention of New York Insur- 
ance Agents 


Syracuse, June 4—William H. Hecox, 
prominent agent of Binghamton, was 
severely injured this morning while driv- 
ing his car to the local agents’ conven- 
tion here. The automobile was wrecked 
in a collision, Mr. Hecox breaking his 
kneecap. He is now in the hospital at 
Cortland. 


KILL RECIPROCAL BILL 
Bad _ Feeling 1 Massachusetts 
Measure; Some Charges to Be 
Investigated 


After a bitter fight that extended for 
some weeks, the Massachusetts legis- 
lature, without a dissenting vote, has 
killed the bill which would permit recip- 
rocals to enter. Proponents of the mea- 
sure had attacked the chairman of the 
ways and means committee of the house, 
Mr. Shattuck. It had been insinuated 
that he was a director of a bank carry- 
ing large deposits of an English insur- 
ance corporation. The house voted to 
investigate the charges. 





Over 





F. L. HOLMAN RESIGNS 
Fred L. Holman, suburban secretary 
of the Commercial Union at Philadel- 
phia, has resigned. He was one of the 


best known figures in the Philadelphia 
and Southern New Jersey field. 
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Coming Soon! 


With the month of June comes the closing of schools and colleges 
for the vacation season. The tempting days of early summer cause 
others, too, to think of when and where the vacation days will be 
spent. 

This is the time for the local agent to display his Tourist Baggage 
wares. 

Local newspaper copy featuring this form of insurance as well as 





letters and circulars describing the coverage sent to selected lists 
should aid in developing this popular side line. 

Students, teachers, golfers, automobilists, newlyweds, campers and 
traveling men, all should know of the-advantages of a Tourist Bag- 
gage policy. 

Go out of your way to tell them about it. 

A policy in The Home of New York provides the protection of 
America’s Largest and Strongest Fire Insurance Company. 





































Cc HOMES NEW YORK 
lf Elbridge G Snow Presvdent 
. Organized 1855 Cash Capital #18,000,000. 
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Selling Ideas Are 
Test of Convention 


GARDNER TELLS LOCAL AGENTS 





N. Y. State Ass’n President Says Dis- 
cussion of Sales Problems Should 
Feature Meeting 





Syracuse, N. Y., June 4—Frank L. 
Gardner, president of the New York State 
Association of Local Agents, stressed the 
thought of selling ideas in his report to- 
day at the annual convention here of the 
association. Unless an agent can take 
away from a convention a new selling idea 
or the solution of some selling problem 
his trip has not been worth while, accord- 
ing to Mr. Gardner. Set speeches, enter- 
tainment and general discussions are of 
secondary importance, he said. 

following are extracts from 
Gardner’s report: 

“The things which are worth while and 
which in carrying away make us_ better 
agents are learning how some other fel- 
low has met competition and come out 
victorious because he was able to meet it 
intelligently and win on account of better 
and safer coverage. How he was able to 
convince this assured so that the assured 
is not only satisfied but more than that, 
knew that his insurance councilor was not 
only a good business man but one that 
was absolutely indispensable to the welfare 
of his business. 

“There are a lot of agents who never 
had that vision of service and when they 
see and hear a man who not only has it 
but does it, they can go home better in- 
surance men themselves, for they will not 
be satisfied just to hand a man a contract 
that he has ordered and think that is the 
limit of their service. Then perhaps, we 
will have time to hear some agent. tell 
us regarding a new line of coverage, one 
we are not familiar with but one which 
we should sell in our community. We will 
he able to ask him questions and go home 
well posted on one more contract and if 
at each conference we attended, we were 
able to add a positive selling knowledge 
of one new contract we would «be well 
paid for our time and money that these 
meetings cost. These are the things that 
count; without it fine speeches, good 
stories, and a great entertainment adds lit- 
tle to the drawing power of an organiza- 
tion. 


President 


Little Accomplished Last Year 


“The past year has been one of great 
activity in the insurance business, but lit- 
tle real constructive work done. ‘The in- 
surance commissioners, companies and 
agents, all either individually, in blocks 
or groups met and decided just what 
should be done to solve our problems, and 
just when they had reached their decision 
found that it met with a storm of protest 
instead of being acclaimed as the final 
and right solution. If ‘our problems could 
be settled by law, Moses would have saved 
future generations all further trouble when 
he gave us the Ten Commandments, but 
laws or rules or edicts do not meet this 
requirement. 

“Common sense and cooperation do, and 
let us be thankful that at this time our 
National Agents Association was never 
stronger or closer together. Insurance 
commissioners may differ, companies may 
form in separate groups but the agents, 
realizing the great danger that is con- 
fronting them have laid down such a broad 
platform of common sense and ethics for 
our business that not only can we as 
agents stand on it but every other man 
in the insurance business can, and be a 
great deal more comfortable and happy. 
Conditions may differ in various parts of 
our State, or of our nation and what may 
he an ideal state of affairs in one locality 
may well be impossible in another, but I 
am sure that if in every locality the agents 
had a strong local organization that stood 
for a standard of insurance that would 
serve the people in that community best, 
that they would be entitled to and would 
receive the support of companies, rating 
organizations and insurance departments. 





This is the difference between uniformity 
and perfect service. 

“When our wives are all willing to wear 
a uniform hat, when men are all willing 
to smoke the same brand of cigars, when 
there is no difference of opinion regarding 
horse races, I will then believe we are 
ready for uniform insurance men. In the 
meantime I hope for a continuance of the 
strong men who have risen in our Asso- 
ciation and who realize our future lies in 
intelligent fair dealing with the public and 
away from narrow partisanship that only 
looks to the personal gain of the individual 
and not the welfare of the business as a 
whole. 

“We have been fortunate in New York 
State in the strength of our local organ- 
izations and the way our members co- 
operate for the welfare of all. One of 
the best illustrations was our midyear 
regional meetings which were attended by 
80% of our membership; that means our 
members are interested and willing to do 
their share and with an enthusiasm that 
creates approval for any business that can 
make such a showing. But this does not 


death. 


Through an 








MORTGAGE 
REPLACEMENT 


Borrow to build if need be, but 
insure lo protect and complete the 
transaction if you should die. 


It is unfair to leave your wife and 
family without funds to complete 
the payments and prevent possible 
forcelosure and loss of your equity. 


A Life Insurance Policy for the i) 
amount of your Mortgage will make 
the Home secure in event of your = yl 


“tndowment Policy pay 
funds may be accumulated to pay V 
olf the Mortgage at the end of ten, 
fifteen, or twenty years. 
event of your death in the meantime 
the policy will guarantee the pay- 
ment of the Mortgage. 





Over Sixty Years in business. Now insuring One Billion, 
850 Million Dollars in Policies on 3,300,000 Lives 


[7-1 


| ANS") 


mean we can now rest; it means that our 
safety has been our fine organization and 
that it must not be allowed to slack off, 
but rather pushed forward until we can 
report 100% activity. 

“Tt has been a pleasant experience as 
an officer of your organization on account 
of the harmony and the fine cooperation 
and I want at this time to pay my respects 
to the hard work and many hours that 
have been spent by the other officers and 
members of committees of our Association. 
Our annual report and the high standing 
of our membership is not automatic, it 
has meant a great deal of hard work by 
Gene Beach. He has borne the brunt of 
the work this year and done it with a smile. 
Every other officer or committee man has 
always been ready to serve and has met 
every call that has been made upon him 
and if our activities have met with ap- 
proval, this is the reason.” 





Montgomery Clark, vice-president of 
the Hanover Fire, returned last week 
from a month’s vacation in Florida. 








In the 


LIFE INSURANCE COMPANY a8 
OF BOSTON, MASSACHUSETTS 7 
197 Clarendon Street, Boston, Massachusetts Kf 














Bruns, In New Role, 
Welcomes N. Y. Agents 


HEAD OF COMMERCE CHAMBER 








Tells Association How To Get Publicity; 
Better Rating Relations Between 
Agents and Companies 





Syracuse, N. Y., June 4—Frederick V. 
Bruns, president of the Syracuse Cham- 
ber of Commerce, and a leader in agents’ 
association, threw aside his formal 
speech in welcoming the State Associa- 
tion convention to Syracuse today and 
gave a short heart to heart intimate talk 
to agents. He urged insurance men 
everywhere to step into the limelight by 
participating more in civic activities. 

“Agents want to convince the public 
that they are interested in elevating 
municipal welfare and are not merely 
policy writers and premium collectors,” 
said Mr. Bruns. Every week he has a 
conference with local newspaper men 
and is continually getting Chamber of 
Commerce and personal publicity in the 
Syracuse press. 

Vice-President Ward H. McPherson, 
of Buffalo, responded for the associa- 
tion. Regional Vice-President E. J. Cole, 
of Fall River, Mass., is among the visi- 
tors. 

On rating relations with companies 
former coolness between agents and 
companies has given way to harmonious 
co-operation on rating problems, Presi- 
dent Gardner told the convention. 

W. L. Austin, of Albany, chairman of 
the legislative committee, was unable to 
attend due to participation in Albany of 
the tricentennial celebration. Secretary 
3each read Mr. Austin’s report which 
recommended that a bill be introduced 
putting the state fund under the juris- 
diction of the insurance superintendent. 

The Insurance Agents’ Club of Syra- 
cuse acted as hosts at a buffet luncheon 
at Onondaga for the delegates and 
guests. 





E. A. BEACH REPORT 





New York Association of Insurance 
Agents Has Nearly 700 Members; 
Treasury in Fine Shape 


A report of Eugene A. Beach, secre- 
tary-treasurer of the New York State 
Association of Local Agents, shows that 
the present membership is nearly 700. 
Eight regional meetings were held dur- 
ing the year. Mr. Beach said that local 
clubs are growing rapidly. Three new 
clubs have been organized, Ithaca, Bing- 
hamton and Oneida. Agents in Catskill 
may organize a club. 

Mr. Beach paid a great tribute in his 
report to President Gardner. He called 
attention to the death of Robert S. 
Paviour, of Rochester, who was presi- 
dent of the association in 1908. 

The finances of the association are the 
best in its history. 





TO INCREASE CAPITAL 
The stockholders of the Security In- 
surance Co. of New Haven will hold a 
meeting July 1 at which will be taken 
up the question of increasing the com- 
pany’s capital stock by $1,000,000. The 
present capital is $1,000,000. 





R. F. MOORE APPOINTED 

The Providence Washington has ap- 
pointed Robert F. Moore as_ special 
agent for the New York Suburban terri- 
tory, succeeding Louis H. I. Peck, re- 
signed. Mr. Moore was recently with 
the Commercial Union with headquarters 
at Albany. 





B. R. MOWRY MAKES CHANGE 

Benjamin R. Mowry, formerly assist- 
ant manager of the Howard De Mott 
Reinsurance Bureau, has severed his 
connection with that organization and 
will devote his time to furthering the 
sale of first mortgage real estate bonds 
for the investment house of G. L. Miller 
& Co., Inc. 
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ALWAYS WRITING! 
$31,815,900-+ in Fire Losses in April 


HERE were 351 fires in April where the 

loss reached, or exceeded, $10,000. The 
above figures include no loss of less than that 
amount. Therefore, the figure shown is far 
less than the actual total of destruction. 


The largest loss recorded was One Million 
Dollars. 


What would be the situation of the owners 
of the property destroyed or damaged were 
it not for fire insurance ? 


Throughout the United States and Canada, 
fire insurance money will restore this and do 


“OLD and TRIED” 


INSURANCE 





it promptly. Without it, how much of the 
property could — or would — be replaced? 


If the owners had it to do, how long would 
the ruins remain as a menace and an eyesore 
in their respective communities ? 


Fire insurance is not only a benefit to the 
policyholder— it is also a benefit to the neigh- 
borhood in which is located the damaged home 
or business building by replacing it, thus over- 
coming the undesirability of vacant and un- 
improved property. 


The blessing of insurancemoney is far-reaching! 


COMPANY 


GLENS FALLS, N. Y. 


H. N. DICKINSON, Vice-President 
R. S. BUDDY, C. R. WHITEHEAD, Assistant Secretaries 








FOUNDED in 1849 





F. M. SMALLEY, F. L. COWLES, H. W. KNIGHT, J. A. MAVON, Secretaries 


R. C. CARTER, Treasurer 
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Summer Hazards 
Of Radio Sets 


LIGHTNING SEASON IS HERE 





Danger of Antennae Resting On Live 
Electric Wires Should Be Avoided; 
Other Dangers 





The Insurance Department of the 
Chamber of Commerce of the United 
States, together with the National Fire 
Waste Council, have issued warnings to 
owners of radio receiving sets to guard 
themselves against numerous electrical 
hazards, the greatest of which is light- 
ning at this season of the year. The 
advice, in part, follows: 

With the approach of summer and its 
attendant electrical storms, fire preven- 
tion committees of local chambers of 
commerce may desire to call public at- 
tention, to the fire hazards of radio re- 
ceiving sets. During this season of the 
year the possibility of lightning striking 
radio antennae usually receives some 
consideration, but it is a known fact 
that many receiving sets are not safe- 
guarded against destruction in this man- 
ner. One never knows where lightning 
will strike, but if properly protected 
radio antennae should not cause anxiety 
from this source. 

An aerial may be safeguarded by a 
protective device known as a lightning 
arrester which is installed in the lead- 
in wire as near as practicable to the 
point where the wire enters the building. 
This protector should not be placed in 
the immediate vicinity of easily ignitible 
material or where exposed to flammable 
gases or combustible dust and flyings. 

The most important precaution a radio 
operator should take is to keep the 
antennae clear of all electric light and 
power wires. A number of cases have 
been known where aerials have fallen 
across or come into contact with trolleys 
or high voltage cables resulting in loss 
of life. The National Electric Code re- 
quires that antennae and counterpoise 
outside buildings shall be kept well away 
from all electric light and power wires 
of any circuit of more than six hundred 
volts, and from railway trolley or feeder 
wires, so as to avoid possibility of con- 
tact under accidental conditions. Anten- 
nae should be installed in such manner 
that there will be no swaying during 
stormy or windy periods. 

The following brief suggestions may 
be of value to local fire prevention com- 
mittees : 

1. Keep all radio antennae and wiring 
away from electric light and power 
wires. 

2. Do not 
brick chimneys. 

3. Ground metal masts used to sup- 
port antennae, 

4. Take sufficient precautions to pre- 
vent crossing of storage battery termi- 
nals or wires. 

5. Provide approved protective de- 
vices in lead-in wires. 


attach antennae to old 





THOMAS T. NELSON DEAD 

Thomas T. Nelson, one of the veteran 
adjusters of Philadelphia, died suddenly 
on May 28 at his home. He had dined 
at the Downtown Club that noon and 
had been conversing with several insur- 
ance men until within a few hours of 
his death, which came without a warn- 
ing. Mr. Nelson was born in Baltimore 
County, Maryland, in 1851, and at the 
age of 15 went with the Union Insur- 
ance Company. In 1872 he was made 
general agent and two years later he 
went with the Home as special agent 
for several Southern States. In 1878 
Mr. Nelson went to Philadelphia to be- 
come an adjuster and he remained there 
during the balance of his life. His two 
sons, Herbert B. Nelson and Thomas T. 
Nelson, Jr., will carry on the business 
of their father. Several prominent Phila- 
delphia insurance men acted as honorary 


pallbearers at the funeral Saturday 
morning. 











furnish the highest recommendations. 








EXECUTIVE ACCOUNTANT “Plus’”’ 


A young man with eight years of varied accounting training, five of which were in 

the public field, conducting all types of audits, systematizing, state examinations and 

statistical work, desires a worth-while connection with an insurance organization. 

He has recently been connected with an insurance firm of national reputation, and can 
He possesses a university education and will 

appeal to the interested executive as clean cut and earnest to make a success. 


Will consider a moderate salary for the proper opportunity. 


“EXECUTIVE ACCOUNTANT” 


The Eastern Underwriter Co. 
86 Fulton Street, New York City 


For interview, address 

















AMERICAN’S POSTERS 


The American Insurance Company of 
Newark is issuing for agents a mumber 
of attractive window posters. One is 
going out each month. 

One of the posters, printed in red, 
headed “Radio Red Says,” reads: “I 
know a man who is very popular with 
his wife. He always remembers her 
birthday, but forgets her age. He does 
not forget to insure his property against 
every possible hazard; he remembers 
how dearly it cost him.” 


aphy 












CLARK BELDEN WITH HARTFORD 

Clark Belden, who has been a news- 
paper man for several years specializing 
in insurance advertising, has gone with 
the Hartford Fire. He has been in the 
advertising departments of the Travel- 
ers and the Aetna Casualty & Surety. 


THE INDEX OF LONDON 
Several insurance newspaper men have 
seen copies of the Insurance Index of 
London, which was published by the 
late RK. B. Caverly. 
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For 115 Years 






TRIBUTE TO APPLETON & COX 


Wilfrid M. Cox, president of the West- 
ern Assurance, paid a nice tribute to Apple- 
ton & Cox in the course of his annual 


address recently to the company at 
Toronto. Speaking of the marine account 
he said: 


“We also changed our marine manage- 
ment for the United States and were for- 
tunate in securing as our new represent- 
atives the old-established firm of Messrs. 
Appleton & Cox, Inc., of New York. This 
firm conducts business in an extremely 
careful and conservative manner, and while 
our premium ‘income is reduced, we expect 
to see a steady and consistent profit.” 





A. W. PERRY DIES 

A. W. Perry, secretary of the St. Paul 
Fire & Marine, who died last Friday in 
St. Paul, was one of the best known fire 
insurance men in the Middle West. At 
the time of his death he was seventy 
years of age. Mr. Perry was secretary 
of the company for thirty years and first 
joined the organization in 1882 as an 
adjuster. Mr. Perry was known as the 
dean of hail underwriters and was 
largely responsible for the expansion of 
the St. Paul into lines other than fire 
and marine. 
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Thorough protection to its Policyholders. 


North British & Mercantile Insurance Company, Limited 


76 William Street, New York 


“It is Our business to help Your business.” 
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FIRE INSURANCE CO. OF N. Y. 


NEW YORK 





ent Insurance 


A “TUAL loss is not confined to the 
mere destruction of the property by 
lire. ‘The rent income of the owner may 
be stopped for many months until the 
building can be restored. 

Kent Insurance would protect the own- 
cr against his loss of rent should fire 
occur, 


Should the owner occupy the premises 


himself, he will want to protect himself 
against the loss of money he would be 
required to pay some else should fire 
force him out. 


Our agents, who have been making a 
special drive for Rent Insurance to prop- 


erty owners report an ever increasing 


market. Their clients appreciate this 


additional mark of “protective service.” 


their Specialty Line business. A distinctive service is being offered. 
Speak to our field representative about it! 


COMMERCIAL UNION 





CHICAGO 


SAN FRANCISCO 


Agents of this Company are entitled to know what we are ready to do for them to increase 





ATLANTA 
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‘< ‘ Sint Penaii fund ...... 719 £2 x. F. Cowee, Ass’t Secret 
financial strength of the company, de-  R{28,tenpion umd cones ccscss TIZGHL i 
spite the earthquake, is as great now as Profit and Loss Account ............... 7,325,977 
it was at the end of 1921. ; 105,024,123 — i ia 
The financial statement, presented by | Ss > we Ss marine general ANTHONY MATRE, Pres. NAPOLEON PICARD, Secy-Treas. 
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ies : shows sip age gino ; yen, sdllle CC act - shire, New erse » Hew York, North Carolina, Onto, 
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disaster of September 1, 1923, resulted in Umdiwueriias sualty and Surety INSURANCE CO.—A Reinsurance Co.—Capital $400,000 
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and the losses sustained by this com- 
pany, owing to its large and varied com- 
mitments, were also severe. 

Marine Losses Large 

“Marine. The gross losses sustained 
on sunk or burnt interests in the de- 
vastated areas amounted to over 5,000,000 
yen, a portion of which has been settled 
in the current year and an ample amount 
has been appropriated to the underwrit- 
ing suspense fund to meet all outstand- 
ing and future claims under 1923 and 
previous years’ policies. 

“Fire. The great and ever increasing 
demand for ex-gratia payments led to 
many complications and protracted con- 
ferences resulting in an extraordinary 
general meeting of shareholders on De- 
cember 19, 1923, at which the problem of 
making a satisfactory settlement was left 
in the hands of the directors. 

“A settlement by the end of the year 
was rendered impracticable by the fail- 
ure of the Diet to pass the government 
10% bill, but this company having de- 
cided to make, without government aid, 
a flat ex-gratia payment of 10% on all 


damage by the conflagrations, has ap- 
propriated for the purpose a sum of 
over 3,000,000 yen included in the un- 


derwriting suspense fund. 

“It is, therefore, with much gratifica- 
tion, that the board of directors can an- 
nounce that, notwithstanding the unpre- 
cedented severity of the calamity, all 
losses have been settled out of the work- 
ing account for the current year without 
recourse to the underwriting reserve and 
leaving a satisfactory balance for the 
profit and loss account.” 

Two directors of the Tokio, S. Sasaki 
and Baron KK. Sonoda, were killed on 
September 1 by the earthquake. 


Profit and Loss Account 


_ The Net Premia for the year, after deduct- 
ing returns and reinsurances, amount to Yet 
13,527,491.90. Appropriations have been made 


for the underwriting reserve fund and suspense 
account, and there remains a balance of Yen 
7,325,977,924, which the directors recommend be 
disposed of as follows: 

Dividend at Yen 7.50 per share. 
Legal reserve fund ...........+.00+ 
Buildings depreciation fund 
Carried forward 


.. Yen 4,500,000.00 
500,000.00 
100,000.00 

2,225,977.94 


Yen 7,325,977.94 


Funds. Subject to the above recommenda- 
tions, these will stand as follows: 
Underwriting reserve ........-.++ Yen 40,000,000.00 


: uderwriting suspense 
Legal reserve fund ...........00. 
Buildings depreciation fund 

Carried forware 


15,137,371.08 
6,000,000.00 
300,000.00 
2,225,977.94 


Yen 63,663,349.02 
payments for the 1923 account 
and previous years totaled 8,257,849 
yen; agency commissions, 2,137,511 yen 
and head office, branch office and agency 
expenses, 1,252,874 yen. 

The following table shows the liabil- 


ities and assets in yen as of December 
31, 1923: 


Net 
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And sound insurance cannot be 


there cannot be 
morrow and twenty years hence. 


cerns when the ‘at cost 


history.” 


HENRY EVANS 
CHAIRMAN OF THE BOARD 


NEW YORK - CHICAGO 


























Unfortunately 


pri ice first, quantity second and quality third. 
sold down to a price; 
sold 
insurance is without a background of capital, and without 


co-operative 


“‘Three Chief Considerations’ 


“In buying insurance there are three chief considerations 


many business men 

of their importance, ranking 
Sound insurance, 

it is sold up to a standard. 
‘at cost) because ‘at cost’ 
capital 


any guarantee that claims will be met today, to- 
Standard stock companies which 
endeavor lo earn a profit for capital are the only insurance 


carriers 


in the casualty and fire fields which have any assurance of per- 
manence and in which the first cost of a policy ts the last cost. 
of them today are ancient institutions and they will be ‘going’ con- 


Mosl 


carriers have passed into 


From an address of Henry Swift Ives 
before the Middle West Division of the 
National Eleetric Light Association, on 
April 10, 1924. 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,N.Y. 


JAMES A .SWINNERTON 
PRESIDENT 


CASH CAPITAL ONE MILLION DOLLARS 
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Adjustment Articles 
In Hearst Newspaper 


THEY APPEAR IN BALTIMORE 


Henry L. Rose of Rose & Smith Dis- 
cusses Definition of Word “Fire”; 
Consequential Damage 


Henry L. Rose and Charles T. Smith 
of Rose & Smith, Baltimore, are running 
a series of articles on adjustments for 
“American” insurance page, 
which is edited by E. Simon Banks. In 
a recent issue Mr. Rose discussed adjust- 


the Baltimore 


ment of auto fire claims. He said: 
“The policy-holder, having the assurance 
that his policy has been written properly, 
as per our preceding article, is covered 
irrespective of its origin or the 
car might be when the 
fire occurs, unless caused by his own voli- 


tor hire, 


place where the 


tion. 

“The word ‘fire’ is used in the sense 
as defined by the usual standard diction- 
ary— The evolution of heat and light by 
combustion; the combustion thus mani- 
especially the flame, or the fuel 
Fire does not consist of the 
overloading of current or the deteriora- 


fested, 
as burning.’ 


tion of metals by reason of a lack of 
oil, 

“In the ordinary sense of the word, there 
must be flame to produce fire. However, 
many cases have arisen where the policy- 
holder feels that the insulation leaving the 
wires by reason of short circuit is covered 
under a policy of insurance. That is an 
error. The fire policy contemplates only 
where actual flames ensue. 

~\ ‘consequential damage is covered under 
a policy of insurance. That is, in the 
event that a car housed in a garage where 
other cars are stored and fire ensues, the 
damage done by reason of the proximity 
to the fire of the owners’ property would 
be covered under the policy of insurance. 
rhe action of the firemen in extinguishing 
the blaze at a fire would be construed as 
consequential damage. 

“There is one other clause, however, that 
is not covered under the usual fire policy 
of insurance, and that is where the owner 
or some one acting for the owner uses 
clothing or expensive robes for the pur- 
pose of extinguishing the flames. There 
is no provision for reimbursing the owner 
of such property used in the undertaking. 
“The loss under a fire policy is adjusted, 
if partial, by repairing the damage with 
like kind and quantity of material and the 
restoring of the property to its original 
condition. If, however, paint, top, battery 
or tires are damaged, the proper deprecia- 
tion is deducted, as these items depreciate 
and naturally the fair-minded owner would 
not expect an insurance company to give 
him something new for something that 
depreciates daily. In other words, if the 
paint on the automobile had been thereon 
for more than a year, and only part of the 
car had been damaged by reason of fire, 
if the same could not be matched prop- 
erly, a certain deduction for the use of 
the paint would be made. 

“In the case of tires, if the tire had 
been used to an extent of probably 4,000 
miles, it would have seen 50 per cent of 
its life and likewise if the battery had been 
used a year, 50 per cent of its life would 
have been used.” 


U. & O. Troubles When 
Cows Lost Fine Home 


GREER TELLS ‘SOF INCIDENT 


Highly-Bred, Tubeveulin Tested Ani- 
nrals Were in Scientifically Run 


Dairy Which Burned 





It takes the use and occupancy adjusters 
to run across highly complicated and per- 
plexing losses. 

William J. Greer, general manager of 
the General Adjustment Bureau, New 
York, in a recent talk he made in Roches- 
ter, described an incident which deserves 
a place in use and occupancy annals of all 
time. The circumstances, as described by 
Mr. Greer, were these: 

“A gentleman farmer operated a scienti- 
fic dairy with a herd of highly bred, tuber- 
culin ‘tested cows. He kept them in a 
barn which I understand was the last word 
in modern construction, equipped with 
milking machines and all the modern con- 
veniences, including Use and Occupancy 
insurance. The fire, I believe, was on the 
second floor and destroyed part of the 
roof. When the adjuster arrived he found 
the assured had arranged with his neigh- 
bor on the next farm for the use of quite 
a large, but old-fashioned barn, and had 
all of the cows at the new location and 
to all appearances the milk business was 
going on about as usual. The adjuster 
made the usual computations pertinent to 
such a case and arrived at a figure which 
he thought would be about right for the 
U. and O. loss, but found he and the as- 
sured were considerably apart in their 
ideas.” 

Here are a few of the arguments which 
the adjuster had to meet: 

1. The mangers in the assured’s modern 
barn were concrete with concave bottoms, 
which enabled the cattle to get absolutely 
all the food. In the temporary barn they 
were of wood, with square bottoms and 
cracks between the boards. The grain gets 
into the cracks and corners, and part of 
it cannot be reached as the animal feeds, 
necessitating more grain per cow. 

2. Splinters from the rough wooden 
mangers made their mouth sore and other- 
wise annoyed the cows, interfering with 
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their zest for food and resulting in reduc- 
tion of milk yield to grain consumed. 

3. The cows having become accustomed 
to the palatial surroundings of the home 
barn are likely to be temperamentally af- 
fected by their sojourn in uncomfortable 
quarters, with a further curtailment of 
milk production. 

4. And finally, increased labor in the 
care of the animals and gathering the milk; 
it being represented that whereas a cow in 
the home barn can be milked by machinery 
in three or four minutes, or less, so dry 
that she can’t chew her cud, some of these 
cows, by reason of uncongenial surround- 
ings and temperamental upset, are no 
longer partial to the machine method and 
must be milked by hand, which of course 
means more labor and less milk. 

H. H. RIMINGTON STATE AGENT 

H. H. Rimington has been appointed 
state agent in Louisiana for the Camden 
Fire, succeeding Felix F. Perrilliat, who 
has resigned. Mr. Rimington’s head- 
quarters will be in New Orleans. He re- 
cently resigned as vice-president and 
managing underwriter of the La Salle 
Fire of New Orleans. 

John A . Reale ‘fs of the advertising de- 
partment ‘of The Home of New York 
was married on May 27th to Miss Betty 

Jarker of Newark. Mr. Roalefs is in 
charge of the Home’s Special Service 
Jureau of the Advertising Department. 
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Clever Exchange Editor 








One of the brightest publications reach- 
ing this office is “The Hartford Agent,” 
published by the Hartford Fire and the 
Hartford A. & I. While the paper con- 
tains many valuable articles for insurance 
agents which will help them in their busi- 
ness, the editor believes in playing up the 
lighter side of life as well; and that he 
has a pretty good sense of humor is illus- 
trated by the following little stories, which 
he has gathered either from exchanges or 
from the Hartford companies’ own 
raconteurs : 

The Toledo “Blade” offers this as a 
good grade-crossing sign for railroads: 

“Slow up or bust up!” 





The telegraph editor of a Denver news- 
peper complained to a country corre- 
spondent who omitted names in his stories. 
\ few days later the editor got this 
cispatch : 

“Como, Colo., June 8—A severe storm 
passed over this section this afternoon, 
and lightning struck a barbed-wire fence 
ou the ranch of Henry Wilson, killing 





ARROTT ANNIVERSARY 





Pittsburgh Agency Founded in 1859; 
Companies Represented; Platform 
of Office 


The insurance office of James W. 
Arrott, Ltd., Pittsburgh, is celebrating 
its sixty-fifth anniversary. It was 
founded by James W. Arrott, who died 
in 1902, in 1859, as the Arrott Insurance 
Office. In its office at the present time 
is the Continental, which has been repre- 
sented since 1859, In 1872 it began the 
representation of the Great American 
and the Hanover Fire; in 1897, the Hart- 
ford Steam Boiler Inspection & Insur- 
ance Company; in 1901, the National 
Union Fire; in 1905, the Globe & Rut- 
gers; in 1906, the United States Fire; 
in 1915, the American; in 1918, the Star 
Insurance Company of America; in 
1923, the Fidelity & Casualty. 

In commemoration of its sixty-fifth 
anniversary, the agency has issued an 
attractive brochure on the front page 
of which is a painting of the great fire 
of Pittsburgh April 10, 1845. In the 
pamphlet the Arrott Office says that its 
organization obligates itself in super- 
vision of rates, engineering inspection, 
advice on fire prevention, insurable 
value of properties, adjustment of losses 
and liberal business co-operation. 





KORNDORFER EXPANDING 


Ray L. Korndorfer, Inc., is borough 
agent for the Maryland Casualty in 
Bronx County, as well as branch man- 
ager for the Sun Insurance Office. It 
occupies the second floor, Third Avenue 
front, of the Haffen Building at No. 
2804 Third Avenue, in the hub of the 
Bronx. 

Ray L. Korndorfer, Inc., announces 
that it has secured the services of Henry 
P. Stein, Jr., who will render service to 
the clients. Mr. Stein was formerly 
manager of A. H. Miller and Sisley & 
Brinckerhoff. 

Ray L. Korndorfer, Inc., has also se- 
curéd the services of Edward F. Wink- 
ler, who will assjst in the further exten- 
sion and development of their rapidly 
Increasing clientele. 





JOHN F. RICE DEAD 

John Foster Rice, formerly assistant 
Manager of the Prussian National at 
Chicago under Theodore W. Letton, and 
more recently asstistant general man- 
ager of the General Adjustment Bureau, 
died in New York on Monday. He 
Was the first manager of the General 
Adjustment Bureau at Baltimore and 
also had charge of the Bureau offices 
i Buffalo, Boston and Philadelphia. 


three cows—their names being. Jessie, 
Bossie and Buttercup.” 





Cyril Maude tells the story of a theme 
written by a girl at one of New York’s 
boarding schools. The attractive young 
miss was describing the scene when Lee 
surrendered to Grant at the end of the 
Civil War, and she wrote as follows: 

“The Southern General was arrayed in 
the insignia of his office, while General 
Giant wore a simple Union suit.” 





The school board visited school the other 
day, and the principal put his pupils 
through their paces. 

“Henry,” he asked one boy, “who signed 
the Magna Carta?” 

“Please, sir, “twasn’t me,” whimpered 
Henry. 

The teacher, in disgust, told the boy to 
sit down; but old Jed Smith, chairman 
of the tobacco-chewing board, was not 
satisfied. After a well-directed aim at the 
stove he said: “Call back that there boy. 
T don’t like his manner. I believe he did 
do it.” 


CALIFORNIA COURSE 


Prof. Robert Riegel to Talk On Insur- 
ance at Berkeley; List 
of Titles 


Prof. Robert Riegel of the Wharton 
School of Finance, University of Penn- 
sylvania, will give a course of lectures 
on fire insurance during the coming ses- 
sion of the University of California at 
Berkeley. Some topics to be discussed 
follow: 


Functions of Property Insurance. 
Analysis of the Standard Fire Policy. 
Insurable Interest and Assignment. 
Protection of the Mortgagee. 

Types of Fire Insurance Companies. 
Company Organization and Agency. 
Agents and brokers. 

Ownership, Title and Interest. 

isk Assumed Under the Standard Vire 
Policy. 

Cancellation and Assignment. 

Settlement of Losses. 

Apportionment and Contribution. 

Policy Forms and Clauses. 

Coinsurance. 

The Fire Insurance Reserve. 

Fire Insurance Rating. 

Fire Rating Schedules. 

Fire Rating Schedules (continued). 
Underwriters’ Associations. 

State Regulation of Fire Insurance. 
Reinsurance. 

Fire Prevention and_ Protection. 

Use and Occupancy Insurance. 

Insurance Against Legal Liability. 
Protection of Property by Insurance. 
What the Fire Insurance Contract Means. 
Fitting the Fire Policy to the Circumstances. 
How Fire Insurance Rates are Made. 

The Purpose of Insurance Reserves. 

The Settlement of a Fire Insurance Loss. 
Insurance of Vessels and Cargoes. 
Automobile Insurance. 

Title Insurance. 

Credit Insurance. 


200% ASSESSMENT 

Francis R. Stoddard, Jr., superin- 
tendent of insurance and statutory liqui- 
dator of the National Automobile Mutual 
Casualty Company, has levied and called 
an assessment against the policyholders 
and members of the company for 200% 
of the premiums written in their policies, 
according to a report filed in the New 
York County Clerk’s office this week. 





Ross B. Simpson, of William A. Simp- 
son & Co., Philadelphia, Pa., and Frank 
A. Dobson, of Richmond, Va., sailed this 
week on the Berengaria for a several 
months’ trip in Europe. 








Spencer Welton, vice-president of the 
Fidelity & Deposit, has been elected 
president of the new Casualty and 
Surety Club of Baltimore. Ralph G, 
Proctor, of the Maryland, has been 
elected vice-president; Joseph F. Matt- 
hai of the United States F. & G.,, is 
secretary; and S. S. Thomas, New Am- 
sterdam, ‘treasurer. 


Michigan Department 
Agency Questionnaire 


GETTING A LINE ON NEW MEN 





After Applicant Has Answered, Paper 
Goes to Licensed Agent in Same 
Community for O. K. 





The tentative form for agency ques- 
tionnaire used by Insurance Commissioner 
Hands of Michigan, follows: 

This questionnaire as well as applica- 
tion must be completed and questions ans- 
wered by applicant in person. 

For the purpose of securing license to 
write insurance in this state, I make the 
following statements : 

1. Date of birth. 

2. Place of birth. 

Town. State. 

3. Are you a citizen of the United 
States? 

4. Do you read and speak the English 
language? 

5. What has been your education? 

6. State fully your reason for making 
this application. 

hat experience have you had, if 
any, in selling or writing insurance? 

8. State fully what lines of insurance 
you desire to sell. 

9. Are you at present employed? 

10. By whom? 

11. Give your occupation for the past 
five years, with dates. 

12. Are you applying for a license sole- 
ly to control your employer’s line of in- 
surance ? 

13. Were you actuated to make ap- 
plication for license so you could place 
insurance solely upon risk owned by you, 
your relatives or employer? 

14. Are you an employee or officer of 
a bank, loan association, automobile agency 
or factory, financial institution or other 
large corporation? 

15. If so, does any part of the com- 
mission go to that institution? 

16. Have you ever solicited any insur- 
ance ? 

17. Are you acquainted with the provi 
sions of the Anti-Rebate Law of this State? 
PU Kecicecess Give synopsis of same 
with penalties noted. 

18. Has any assistance been given you 
in answering these questions? 

19. By whom? 

20. If you are taking over the business 
of another agent, give his name and ad- 


21. Give three references as to your 
character and business reputation. One 
reference must be in the insurance business. 


When the questionnaire is filled out it 
is referred to a member of the Michigan 
Association of Insurance Agents, located 
in the section where the applicant lives. 
This member is requested to give an 
opinion as to whether or not the applicant 
is a person of good character and possesses 
some ability to render the necessary service. 
The commissioner is not hound to accept 
the advice of the agent to whom the ques 
tionnaire is referred. “It is simply a 
means of discovering the advisability of 
licensing those who seek authority to enter 
the agency business,” says “The American 
Agency Bulletin.’ “Mr. Hands has de 
cided, in so far as he is able, to eliminate 
those agents who have been and are of 
no credit to the business and have rendered 
no service to the public.” 


BLUE GOOSE OUTING 

The New York City Pond of the Blue 
Goose is to hold its annual outing June 
7, at the Alamac Hotel, Mt. Arlington, 
N. J. There will be a real old-fashioned 
clambake. A number of _ interesting 
events will be held, including baseball, 
three-legged race, 100-yard dash, etc. 
The D. L. & W. train for Lake Hopat- 
cong leaves Hoboken at 12 M. standard 
time, or Newark at 12:19 P. M. standard 
time. 


TO OPEN OFFICE HERE 


The Brandt insurance of The Pacific 
Coast, which specializes in Lloyds, jew- 
elers’ floaters and other similar risks, 
is to open a branch in New York. 


CAROLINA’S STOCK 
The Carolina Fire Insurance Co.’s 
stock is selling at 26, according to L. A. 
Norton & Co. 
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F. W. Pascoe-Rutter on 
Profits of Companies 


BIG TURN-OVER; EARN LITTLE 


World-Wide Protection for Trade and 
Commerce; Help Governments 


Through Tax Payments 





rhe annual report of F. W. 
of the 


always of 


Pascoe 


Rutter, governor London & Lan- 


cashire, is interest as his 


vision is broad, his knowledge of the 
Discussing the 


at the 


business comprehensive. 


affairs of the company sixty-sec- 


ond annual general meeting at the head 
office he said the fire premiums of the 
company had passed the three million 
mark, showing an increase of £111,586, 


and the surplus on the account, exclusive 


of interest, and before deducting Im- 
perial taxation, is £404,771. ‘The acci- 
dent and marine premiums were also 


The percentage of in- 
crease in income ranges in each separate 
from 4% to 6%, and the percentage 
of net profit is almost exactly identical, 
9% for separate 
“Considering the circum- 
said the governor, “that ranks 
most brilliant achievements.” 

In discussing fire reserves, he said: 


most gratifying. 
CAdst 


approximating each 
department. 
stances,” 


with our 


Fire Reserves 

“In the fire arena we have not, can- 
didly, found much to disturb us beyond 
the lack of vitality in the home field, 
and, as it is futile to thrash a dead horse, 
so one can scarcely expect good results 
from belabouring a horse that has suf- 
fered a long illness and is still lacking 
its former virility. 

“You will notice that in allocating the 
profits of our underwriting accounts we 
have transferred £400,000 to fortify the 
additional reserve in the fire account, 
thus bringing the total fire reserves to 
£2,606,500. This is still less than the pre- 
mium income, and you will fully appre- 
ciate the desirability of being thoroughly 
protected in this department. Reserves 
are not only required for meeting ordi- 
nary fire losses, but to cover the grave 
liabilities which all insurance companies 
are running by unusual and unexpected 
occurrences, particularly great confla- 
grations, which have more than once 
wrecked even strong companies. 

“San Francisco cannot be forgotten 
and, indeed, by an occasional tremor, 
such as occurred the other day, it pro- 
vides a constant reminder. 

“Japan has recently afforded another 
reat object-lesson, but there, as regards 
the fire risk, the policies of the British 
insurance companies very deliberately 
and specifically excluded all liability for 
the consequence of fires occasioned by 
carthquake. We do not, however, 
escape contributing to that disaster, for 
we sustain an appreciable loss under our 
marine policies, and have provided there- 
for in making up the figures of that 
account. 

Home Versus Foreign Business 


l‘lsewhere in his address, Mr. Pascoe 


Rutter said, discussing world-wide af- 
fairs: 
“Now, that record looks like progress, 


and it is progress. It indicates a turn in 
the tide of premium income which had 
ever since the end of the war set against 
us, but consider for a moment what that 
progress means and where it comes from 

entirely from abroad, and _ almost 
entirely from the United States. At 
home there is practically no advance 
whatever, and can it be wondered at 
when we look around us and see how 
the industrial activities of the country 
are being thwarted and crippled by the 


continued unrest? How can we, as a 
country, hold our own if the workers 
will not rea'ize that their own security 


and welfare depend upon their sincere 
and willing labour? (Hear, hear), And 





therefore—conditions being as they are 

we must apparently be content if at 
honie we have managed by vigilant care 
to hold our own. 

“So much for the question of income 
or turnover. Now permit me to en- 
lighten you a little further as to our 
profits—how and where they are made. 
Aw insurance company is really quite 
typical of the British Empire itself. We 
live on a small island, or couple of is- 
lands; we have insufficient resources for 


our own population; and we are thus 
vreatly dependent upon our influence 
over, and contact with, the distant 


auarters of the world, through the medi- 
um of our overseas trade. This is quite 
axiomatic, and so if an insurance com- 
pany were confined to its business in this 
country it would be, comparatively, a 
small thing, with a very poor prospect 
of progress. 

“We generally make fair profits in the 
United Kingdom, but the bulk of our 
profits, certainly in 1923, comes from 
abroad—not only from the Dominions 
and Dependencies constituting the Brit- 
ish Empire, but quite as much, if not 
more, from our operations in foreign 
countries, which have no connexion 
whatever with this country. In_ this 
foreign sphere we have our difficulties ; 
we are hampered by deposits and by tax- 
ation, sometimes on our premiums and 
sometimes on our profits; but we have 
pursued our course steadily, and the 
British Insurance Company still holds 
the banner for enterprise in the exploi- 
tation and success of its world-wide 
operations. 


United States of America 


“Last year it happened that one of our 
most productive sources of profit was 
the United States of America—that 
great country which is such a dominant 
factor in the world’s cosmos, where we 
have for so many years cultivated and 
retained the most amicable associations, 
and where, by very able management, 
we have built up a prosperous business. 
That experience of ours in the States 
was, however, exceptional, even for us. 
So far as I have been able to ascertain 
from the figures available, taking to- 
gether 25 or 30 of the most prominent 
companies operating in that great field, 
their profits did not exceed 4 per cent., 
whereas in our own case they were more 
than double that ratio. But, as I have 
said, that is rather unusual, as the mar- 
gin from United States business is not 
generally a large one. This year, at 
any rate, we cannot expect to come up 
to the level of 1923. It is a curious 
psychological phenomenon, which statis- 
tics seem to bear out, that in the Presi- 
dential year—that is to say, in the year 
of the Presidential election, when poli- 
tics across the ocean disturb so much 
their business machinery—the results to 
the insurance companies are generally 
inferior to those of the average. 


World-Wide Organization 

“T should like to emphasize, therefore, 
this important fact, which cannot be too 
widely known—that, if a British insur- 
ance company such as this is able to 
produce a handsome account, it is not 
now because of the prosperity and prog- 
ress of our own country but rather in 
spite of the discouraging conditions at 
home, and because of our efforts to com- 
pensate therefor by our persistent activi- 
ties abroad. 

“We insurance companies are _first- 
class tax-gatherers. Ever since the war 
was launched, we have proved one of 
the most productive sources of revenue 
to the Government, and they should 
know that more than half the income- 
tax which we shall have to pay on ac- 
count of 1923 comes from profits made 
abroad. 

“And for you shareholders who keep 
up a lively interest in our fortunes—and 
the price of our shares—it must be a 
gratification to you, when you read 
your morning’s paper and see some ref- 
erence to outlandish countries with 
curious names, which come forward in 


their turn‘on the world’s moving pano- 
rama—such as Iraq, Kenya, Siam, Man- 
churia, Korea, Brazil, the Malay 'Penin- 
sula, and scores of other places still less 


significant—with all their vagaries, their 
disturbances, their fluctuating rates of 
exchange—it must be a pleasure for you 
to reflect that your company is operat- 
ing there and doing its best, from a 
multitude of small transactions and by 
the intelligent casting of its world-wide 
net, to make up for stagnation at home 
and dislocation on the Continent by 
progress elsewhere. 
Insurance Companies’ 


Profits 


“Figures such as we have to-day re- 
ported are apt to give to those who have 
not been intimately acquainted with our 
affairs the idea that insurance is a ‘bo- 
nanza, and that the profits of insurance 
companies are excessive, which, if it 
were true, would mean that the pre- 
miums charged to the public are too 
high. That is not an unfair assumption 
for anybody who is not conversant with 
the real facts. 

“T was chatting the other day with a 
man who might be regarded as a ‘cap- 
tain of industry,’ controlling some thou- 
sands of employees, who commented 
upon the insurance premiums he is re- 
quired to pay upon his various establish- 
ments. I asked him what would he con- 
sider a fair net profit on his turnover, 
making due allowance for the anxious 
disturbances of strikes, labour difficul- 
ties, dislocation in values, &c. After 
thinking a moment, he said, ‘15 per cent.’ 
‘Well then,’ I replied, ‘you know, of 
course, the nature of our business; that 
we are running great risks; that our 
business, indeed, is to accept deliberately 
risks of a more or less hazardous char- 
acter from morning till night—would 
you, then, be surprised if, as I believe, 
the net profits of an average first- class 
insurance company over a _ series of 
years do not exceed 5 or 6 per cent?’ 
He was amazed. 

The Experience of Twenty Leading 

Offices 


‘Following that conversation I have 
had summarized the actual experience of 
twenty of the very best insurance com- 
panies in this country and have taken 
ten typical years, viz., the five years be- 
before the war, a period sub- 
sequent to that devastating year of San 
Francisco—and the last five years, 1919- 
1923, including for 1923 the sixteen com- 
panies which have so far reported. 
Thus we avoid not only San Francisco 
but the abnormal years of the war, which 
constituted no true criterion. 

“Now then, totalling those ten years 
for all those companies, representative 
of the best insurance administration in 
this or any other country, we find that, 
after deducting all charges of every kind, 
and taxation, there remains a net resi- 
due, available to the companies for their 





own use and benefit, of actually not 
more than 4.78 per cent. 

“The natural reflection from this is: 
how then have insurance companies, 
taken as a whole, become reputed for 
such -regular prosperity? Mainly  be- 


cause of their wise finance, putting by 
year after year their profits from the 
actual working; and the growing inter- 
est thereon has afforded the means for 
the growing dividends. I am thoroughly 
convinced of the wisdom of approx- 
imately restricting the dividends to the 
interest earned—a sound policy which 
has been emphasized more than once 
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during the past month or two in the INSURANCE 

financial columns of our premier jour- HARRY C. FRY, Jr., President 

nals. For 50 years, ever since the ren- JOHN B. IRICH, "y. 

aissance of “The London and _ Lanca- J. A. HETRICK, Treasurer 

shire,” we have steadily adhered to this 

principle. Had we not done so, I am LOGUE BROS. & CO., Ine. 

quite sure you shareholders would not 307 FOURTH AVENUE PITTSBURGH 

be in such a happy position to-day.” —_— 
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Baird Hires Lawyers 
To Get License Back 


BROKER IN FINISH FIGHT 





After Long Investigation Department 
Found Him Guilty of Several 
Charges; Not Guilty, He Says 





Following the announcement of the 
New York Insurance Department that it 
had cancelled his license after lengthy 
hearings, David G. Baird, who at the 
age of twenty-eight, is one of the most 
successful producers of insurance— 
marine and fire—in this city, announced 
that he would fight the case to the finish. 
He has engaged as his counsel, Rounds, 
Hatch, Dillingham & DeBevoise and 
David Rumsey, of Rumsey & Morgan. 

Mr. Baird is opposing the action by 
instituting review proceedings in the 
New York Supreme Court which auto- 
matically puts Mr. Baird’s certificate of 
authority into full force and effect until 
the result of the final action and appeal 
is known. 


The Charges 


The charges where Superintendent 
Stoddard found him guilty were “in- 
competency and untrustworthiness as a 
broker by reason of his failure to handle 
properly the accounts of several clients.” 
As to three charges relative to open 
policies of insurance covering cotton 
forms from the time it reached foreign 
ports until it reached the consignees, the 
Department said: 

“It appears from the evidence that all 
of the coverages affected under these 
open policies were not reported to the 
insurance companies and that in many 
cases dates of cancellations as reported 
to the broker were dated back in the 
reports made by the broker to the com- 
panies. 

Baird and Alberti In Litigation 

Mr. Baird denies all the charges. They 
date from the connection of Mr. Baird 
with the brokerage firm of Alberti, 
Baird & Carleton. Two years ago Mr. 
Baird withdrew from that firm and 
started Baird & Company, and Mr. Baird 
and Mr. Alberti have been in litigation. 
It is reported that the attention of the 
Department was drawn to Mr. Baird by 
anonymous letters. In all fourteen 
charges were investigated; ten were dis- 
missed as having no foundation, and the 
remaining four were of a technical char- 
acter. A representative of Mr. Baird 
said this week: 

“Mr. Baird will fight for his reputa- 
tion to the limit. He feels that a de- 
cided injustice has been done him and 
is absolutely innocent. He does not care 
to fight his case in the newspapers and 
his defense will be brought out com- 
pletely in the court. He looks for a 
complete vindication.” 


His Career 
Mr. Baird started with the Mutual 
Life Insurance Company as a clerk, and 
when very young sold insurance at night. 
He eventually became manager of the 
insurance department of the Guaranty 


' Trust Company where he originated a 


number of improvements in cotton 
forms, etc., which he explained to Lon- 
don and to New York underwriters, 
which proved acceptable by them, and 
Which eventually resulted in his obtain- 
Ing a number of important cotton ac- 
counts. His unusual ability as a pro- 
ducer won him nation-wide prominence 
among the brokers and underwriters. 





DISCUSS MARINE INSURANCE 


The Export Managers Club of New 
York discussed marine insurance at a 
luncheon held at the Hotel Pennsylvania 
ast week. F. S. Phillips was in charge 
of the meeting. 


Progress Shown 
By Salvage Ass’n 


INCOME ALSO IS_ INCREASING 





Lawrence J. Brengle, Manager, Reports 
On Extent of Damage Survey 
and Condition Work 





Lawrence J. Brengle, manager of the 
United States Salvage Association, Inc., 
submitted the following written report at 
the recent annual meeting: 

“The year 1923 has been gratifying in 
that it has shown a very appreciable ex- 
pansion of our activities as representatives 
of Underwriters. The increase of busi- 
ness from this source has been accompanied 
by a corresponding increase in income 
which has enabled us to meet that section 
of our contract with the Shipping Board 
requiring that private work be self sup- 
porting. 

Damage Survey Work 

“In comparing our damage survey work 
with that of 1922 several interesting facts 
are revealed. In order that you may con- 
veniently note the results accomplished I 
am attaching below a comparative table 
showing the surveys made by all offices 
for both 1922 and 1923. While I shall 
not undertake to give you these figures 
at this time I should like to comment on 
one or two features. of particular sig- 
nificance : 

“First: While the total number of sur- 
veys handled dropped from 4,514 to 4,401, 
this increase of 113 is confined entirely to 
work on Shipping Board vessels as our 
private work for the same period advanced 
from 1,067 surveys in 1922 to 1,362 sur- 
veys in 1923, a net gain of 295 or 28%. 
This feature is very gratifying and is sub- 
stantial proof of the support which our 
subscribers are giving us. 

“Second: With approximately the same 
number of Shipping Board vessels in oper- 
ation during 1923 as during the preceding 
year we have been obliged to make 150 
less damage surveys on them. Several 
reasons could be assigned for this but I 
am inclined to feel that this reduction in 
the number of damages reported is in 
large measure the result of improved per- 
sonnel and condition of upkeep to which 
the Salvage Association has devoted a 
great deal of effort: 


Condition Survey Work 


“During the year just past, or rather 
during the period from February Ist, 1923 
to February 1, 1924, we made a total of 
929 periodic condition surveys for the 
United States Shipping Board. While this 
total is appreciably less than the total 
attained in 1922 it should be recalled that 
to offset this decrease of 258 there has 
been produced, in connection with our 
“special condition” work, a great number 
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of condition inspections which, coming at 
frequent intervals in between the dates 
when our periodic condition surveys were 
held, have kept us in more intimate con- 
tact with each and every vessel. 

“Our periodic condition reports, how- 
ever, continue to be the mainstay of our 
condition work and constitute the basis 
of all additions to our approved list and 
of nearly all such withdrawals as may be 
occasioned by physical unfitness. 

“These reports are furnished to the 
Shipping Board Maintenance and Repair 
and Marine Insurance Departments and 
to the Managing Agent and it has been 
our experience that the recipients are one 
and all deeply responsive to the desirability 
of putting into effect the recommendations 
contained therein. The Marine Insurance 
Department in particular has aided us im- 
mensely and I venture to hope that the 
work we are doing is, in a measure, a 
substantial token of our appreciation of 
that assistance. 

Special Condition Work 


“Our special inspections of Shipping 
3oard vessels carried on in conjunction 
with the work of the Cargo Underwriters 
Conference Committee stand forth as per- 
haps the most important work of the 
year. This effort has been productive of 
benefit to the cargo underwriters and to 
the United States Shipping Board alike. 
To the underwriters it is gradually afford- 
ing the assurance of improved physical 
maintenance of the vessels, a pronounced 
decrease in the number of cases of im- 
proper loading or overloading and an im- 
provement in the morale of the ship’s per- 
sonnel, all of which has in great measure 
been brought about by the unremitting 
efforts of our surveying staff headed by 
our Chief Surveyor, Mr. Foley. For the 
Shipping Board it has to a great extent 
secured at the hands of cargo underwriters 
treatments for its vessels commensurate 
with their improved condition and compar- 
ing favorably with that accorded to com- 
peting ships of private and foreign owner- 
ship, not to mention a freedom from many 
claims for damage to cargo which other- 
wise would doubtless have been incurred. 

“We have on file communications from 
each of our outport surveyors reviewing 
this particular phase of their work. These 
men are unanimous in confirming my be- 
lief that substantial progress is being 
made. 
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“To give you an idea of the whole- 
hearted manner in which the Shipping 
Board is supporting us in this task I want 
to point out to you that on February Ist, 
1924 there were 374 Shipping Board ves- 
sels in operation (omitting tankers) and 
that ninety-three per cent of this number 
were approved by this Association. To 
anyone familiar with the great amount 
of work which was done by the Board 
in obtaining and retaining our approval, 
it is evident that this result has been at- 
tained only through the existence of the 
most harmonious relations between the 
owner and ourselves. 

“Our system of advising each subscriber 
of the status of each and every ship is 
still in force and we have reason to believe 
that this “approved list” is of much con- 
venience to the underwriting offices. 

“I feel that there is a great deal yet 
to be accomplished in this direction and 
we do not intend to relax our efforts. I 
know that with the continuance of such 
support as we have been receiving from 
the Shipping Board, and particularly from 
Mr. Ogden’s department, we can be of 
still greater asSistance to the Board in 
meeting its problems of maintenance and 
operation. 


Foreign Representatives 


“Our foreign agents number practically 
the same as last reported. We have 102 
such agents as compared with 97 a year 
ago. These representatives have under 
their supervision a total of 149 of the more 
important seaports in addition to a con- 
siderable number of ports of lesser con- 
sequence. 


Report of Chief Surveyor 


“Mr. Foley has prepared a report on 
the repair situation which briefly indicates 
that : 

“Repairs on the Atlantic Coast during 
1923, and the first months of this year, 
cost approximately the same as in 1922, 
notwithstanding an increase of 10% i 
labor rates in the New York District on 
May Ist, 1923. This increase has been off- 
set by the increased efficiency of the men. 
Major repairs involving dry dockage 
showed a marked increase in cost on the 
Pacific Coast and at New Orleans, but 
for repairs not requiring dry docking rea- 
sonable prices are obtainable, owing to 
the number of firms who can bid on same. 
In addition, the drydock rates on the Paci- 
fic Coast are 20c. and 15c. per gross ton, 
and in New Orleans l6c. and 14c. as 
against 5c. straight in New York.’ 

“The increase in.the volume of our 
private survey work is testimony of the 
support which our members are giving us 
and I want to express my deep apprecia- 
tion of your confidence. It shall be our 
constant endeavor to serve each and every 
subscriber to the best of our abilities and 
I trust to the complete satisfaction of all. 

“Although the work of the Association 
in the past has been almost entirely devoted 
to hull repairs I feel that the underwriters 
may well consider the advisability of call- 
ing on us for advice and assistance in 
connection with other losses, particularly 
where the concentration of underwriters’ 
interests through a single medium is vital 
to the prompt and efficient handling of the 
case. I am confident that we are well 
equipped, not only locally but elsewhere 
in the world, to render efficient services, 
and that the experience and training of 
our executive staff has been such as to 
make the service which we now offer of 
exceptional value to underwriters.” 
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| CASUALTY AND SURETY NEWS 








Police Heads To Judge 
Independence Contest 


AUTO ACCIDENT REDUCTION 
All Licensed Agents and Brokers Can 
Compete For $1,000, $500, $250 


Prizes 


In the week of May 12th the In- 
dependence Indemnity of Philadelphia 
announced that it would pay three 
prizes ($1,000, $500, $250) for the best 
practical suggestions which would lead 
to reducing the appalling number of au- 
tomobile accidents. No one knows bet- 





COMMISSIONER ENRIGHT 


ter than insurance 
the carelessness of 


agents and brokers 
the public and the 
walking. No group 
has given more thought to the problem. 
“We beheve that if the creative brain 
power of the 150,000 agents and brokers 
can be mobilized a real solution will be 
discovered,” says President Holland. 

It is now announced that the police 
commissioner of New York City, Rich- 
ard Enright; the Philadelphia director 
if public safety, General Butler; and 
Managing Director Cameron of the Na- 
tional Safety 


prevalence Ol jay 


Council are so much im- 





GENERAL BUTLER 


pressed by the merit of the Independence 
Indemnity’s contest that they have 
agreed to act as judges in the hope that 
the contest will really develop valuable 
ideas for reduction of automobile acci- 
dents. 
Contest Closes June 30 

The contest closes on June 30, 1924. 
Prizes are open to all licensed insurance 
agents and brokers wherever located and 





without regard to company affiliations. 
The suggestions must be written on plain 
paper without letterhead. The name 
andwaddress must be written on a sepa- 
rate slip of paper and attached to the 
suggestions, from which they will be re- 
moved after they have received duplicate 
numbers. No suggestion must exceed 
500 words in length. They must be ad- 
dressed to “The President, Independence 
Indemnity Co., Philadelphia;” must be 
sent in a sealed envelope, marked “Pre- 
vent Accidents.” 

President Holland says as a guide: 
“Please do not theorize; be practical. Do 
not suggest mechanical controls. We have 
more laws now than the most efficient 
police can enforce; so do not demand 
police regulations. All these things have 
been tried; yet accidents increase. We 
want something new that will work.” 

The Judges 

Richard KE. Enright, as head of the 
largest police force in America, is one 
of the greatest authorities in the world 
on police matters. His life time has been 
spent on the force and for many years 
he was a lieutenant. It was a popular 
move when a uniformed man was ele- 
vated to the commissionership. He has 
been a progressive police official and 
was the chief instrument in calling the 
international convention of police of- 
ficials which met here sometime ago. 


MANAGER CAMERON 
Safety Council 


His acquaintance with insurance men is 
large and he has been sympathetic and 
most helpful in co-operating with insur- 
ance companies against auto thieves, 
jewelry burglars and arsonists. 

General Butler was given a_ years 
leave of absence from the marines in 
order to clean up Philadelphia. His 


vigorous fearless methods have done 
much to reduce crime in that city. 
Managing Director Cameron of the 


National Safety Council is head of the 
leading organization in America which 
has as its aim the reduction of accidents 
and the promulgation of safety views. 
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Contract Jobs Done 
By Surety Companies 
MANY SUCH CASES ON RECORD 


National’s General Solicitor Calls Atten- 
tion to General Taylor’s Misleading 
Testimony on Subject 


General Harry Taylor, assistant to the 
chief of engineers in charge of Civil 
Division, War Department, Washington, 
has aroused surety men by saying at a 
hearing before the sub-committee of the 
House Committee on Appropriations 
that he knows of no case, where a con- 
tractor has failed and the bonding com- 
pany has taken up and finished the 
He declared also that the bond- 
ing company always tries to get a sub- 
contractor to do the work. “But,” he 
added, “it generally falls back on the 
Government to do the work and it en- 
deavors. to get a settlement with the 
contractor.” 

Among other reactions has been the 
writing of a letter by M. O. Garner, 
general solicitor of the National Surety, 
to General Manager Marshall of the 
Associated General Contractors — of 
America, Washington, D. C. 

_ The National’s general solicitor says, 
in the letter, that it is inconceivable that 
such testimony could be given in the 
light of the facts as surety companies 
have time and again performed or 


work. 
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caused to be performed contracts of all 
sizes and kinds, in many instances run- 
ning into the millions. There is hardly 
a time when the National, to name one 
company, is not actually engaged in per- 
forming or causing such performance 
of a contract for a defunct contractor to 
the great benefit of the obligee. 


The Shandaken Tunnel 


A number of these contracts are men- 
tioned. First there is the Shandaken 
Tunnel. On November 10, 1917, the 
board of water supply of New York City 
let to a highly regarded contractor a 
contract for building a tunnel eighteen 
miles long through rock under the 
Shandaken range of the Catskills de- 
signed to drain the water shed of ap- 
proximately 315 square miles of the 
north side of the mountain and bringing 
the water thus drained under the moun- 
tain through this tunnel into Esopus 
Creek and on to New York for drinking 
water. A reservoir was created. This 
tunnel is capable of conveying 800,000 
gallons of water a day. The contract 
was to be completed November 10, 1924, 
or seven years after the date of the 
award, the cost to be $12,500,000. Two 
sureties, one of which was the National, 
became co-sureties on the contractor’s 
bond guaranteeing performance. In 
1920 the contractor found it impossible 
to continue, leaving $10,500,000 of work 
to be done. 
reletting of the contract would have cost 
New York several millions. There were 
additional claims of subcontractors, ma- 
terial and supply men. 

The sureties were appealed to; organ- 
ized a corporation, of which Mr. Garner 
became president; took over the con- 
tract by assignment and completed the 
work. The new corporation took the 
contract November 10, 1920, and not only 
made up the lost time but delivered the 
tunnel to New York City with the full 
head of water running through it on 
February 10, 1924. It is the longest tun- 
nel of any kind in the world. 


Sewage Disposal Plant 


In 1920 the contractor having a $1,- 
(000,000 contract for the construction of 
the sewage disposal plant in an Eastern 
city defaulted, leaving $712,000 of work 
remaining to be done. The National was 
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alone on that performance bond for 
$512,000. It completed the contract. 

Continuing, Mr. Garner told of other 
completed jobs by surety companies. 
He said: 


3. Philadelphia Piers 


In the same year, 1920, the contractor having 
a contract for the building of two piers on the 
water front in Philadelphia for the city was 
unable to go forward, leaving more than $1,600,- 
000 of work to be performed. Our company, 
with others, was co-surety on the bond. We 
took over the contracting corporation by agree- 
ment with its officers, reofficered it, controlled 
it, put up $320,000 in cash, built the piers, 
seasonably delivered them to the city and 
handed over the contracting corporation to its 
former owners. 


4. Birmingham Post Office Building 


In 1919 the contractor having the contract 
for the building of the Birmingham Post Office 
Building at the cost of about $700,000 for the 
Post Office Department, found itself unable to 
proceed. There our company with its co-sure 
ties, by agreement with the officers of the 
contracting corporation, took the corporation, 
completed the building, which had only gotten 
well started, delivered it to the Government 
and turned back to the owners their corpora- 
tion. 


5. New Haven Post Office Building 


In 1919 the contractor having the contract for 
the buildmg of the New Haven Post Office 
went into bankruptcy, leaving the building un- 
completed. We, as surety, completed and de- 
livered the building. There were a large number 
of outstanding claims of subcontractors running 
into a very large sum of money. We not only 
completed the building at our own cost, but 
discharged our liability to each and all of the 
subcontractors who, by virtue of the Statute 
commonly referred to as the Hurd Act, had 
claims under the bond. 


6. Interior Building 


The same contractor that had the New Haven 
Post Office also had the Interior Building. At 
the time of bankruptcy the building was in 
some respects defective, due, it was claimed, to 
improper and faulty construction by the con 
tractor. In addition, there were a large number 
of claims of subcontractors for labor and mate 
rial furnished. Our company and its co-sureties 
made good to the Government the damage re 
sulting from such defective and faulty con 
struction and paid the very large claims of 
subcontractors and material men. 

I could go on citing instances indefinitely. 
These will serve to illustrate the point, how 
ever. I cite these particular instances because 
all these things were being done at one and the 
same time, with which the writer had direct 


Surety Company Loses 
Security Theft Case 


VERDICT FOR KEAN, TAYLOR & CO. 


Grew Out of $466,000 Robbery of Lib- 
erty Bonds in 1920; Total Judg- 
ment of $120,500 





Justice O’Malley, New York Supreme 
Court, has directed a total judgment 
amounting to $120,500 in favor of Kean, 
Taylor & Co. against the National Surety 
in a litigation growing out of a $466,000 
Liberty Bond theft of November, 1920. 
Thieves robbed messengers of bonds be- 
ing delivered for Kean, Taylor & Co. 

Antonio De Gregario, head messenger 
of Kean, Taylor & Co., conspired with 
the robbers on the outside to hold up 
the messengers whom Kean, Taylor sent 
with the bonds, giving to the robbers de- 
tailed information as to the time and 
place these bonds were to be delivered, 
and describing the men who were to 
carry the bonds. De Gregario being 
head messenger for Kean, Taylor, had 
full charge of selecting the messengers 
and selected the smallest and youngest 
messenger to accompany the employe 
who was carrying the bonds. Kean, 
Taylor & Co. had armed guards who 
could have been sent out with these 
bonds, but in order to make it easy for 
the hold-up men, De Gregario sent only 
a young unarmed messenger. When 
the bonds arrived within a few feet of 
Igoe Bros., No. 29 Metropolitan Avenue, 
Brooklyn, to whom the bonds were to 
be delivered, four men rushed upon the 
messengers. Shots were fired and the 
hold-up men grabbed the bonds from 
the messengers and escaped. 

On the afternoon of this robbery, De 
Gregario, head messenger of Kean, Tay- 
lor & Co., was arrested, and later con- 
victed of robbery and is now serving a 
term in Sing Sing. 
Antonio Vanilla, one of the hold-up men 


In February, 1924, 


Brooklyn before Judge Taylor, in the 
county court, and sentenced to forty 
years in Sing Sing, where he is now 
confined. 

Subsequent to the loss, Kean, Taylor 
& Co. made claim upon the National 
Surety for the amount claimed to be due 
under a bankers’ and brokers’ blanket 
bond issued by the National Surety to 
it. The National Surety denied liability 
and suit was commenced against the 
National Surety by Kean, Taylor & Co. 
with the result that a judgment was to- 
day directed after a trial of the case, 
by Justice James O'Malley, in the Su- 
preme Court. 

Robert M. McCormick, of 27 William 
Street, appeared as attorney for the 
plaintiffs, Kean, Taylor & Co., and Lord, 
Day & Lord, of 29 Broadway, and 
William J. Griffin, general,counsel of the 
National Surety, appeared as attorneys 
for the National Surety defendant. 

The National Surety will appeal the 
decision on the grounds that proper 
guards were not used to accompany 
messengers. 





RESTRICT AUTO POLICIES 


Companies Can’t Write Public Liability 
Only Here; Notice Goes Out To 
Brokers 
Casualty companies are notifying New 
York brokers and agents that all auto- 
mobile policies, new and renewals, dated 
July 1 and thereafter, must include cov 
erage for property damage. They will 
be unable to issue an automobile policy 
covering only public liability. All auto- 
mobile renewal policies, therefore, ef- 
fective on and after July 1 will be auto- 
matically renewed, including property 

damage coverage. 

NEW MOTOR LAW PROVISIONS 
Under the provisions of the new 

motor vehicle law of the State of New 

York, the administrative part of which 

goes into effect June 1 and the balance 


—— 
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motor vehicle with altered engine num- 
ber, without permission of the commis- 
sioner, 

The exact manner and method in 
which motor vehicle accidents resulting 
in personal injury or death shall be re- 
ported and the establishment of a sta- 
tistical bureau for the recording of such 
accidents at Albany is also provided. 

Indemnity for personal injury and 
property damage is now provided by law 
or regulation for practically all motor 
vehicles excepting pleasure cars. Under 
the provisions of the Joiner law the 
taxi-cab bonding law, which formerly ap- 
plied to cities of the first class, was made 
state-wide in application. Under the 
provisions of the Fearon law, the driver 
of a mercantile car is made liable for 
personal and property damage which 
virtually requires liability insurance for 
all automobiles used for commercial pur- 
poses, but motor vehicles carrying pas- 
sengers which come under the provisions 
of the public service commission law 
were not required by the highway law to 

carry indemnity insurance. The Public 
Service Commission, however, for about 
a year has made the carrying of such in- 
surance by bus companies a franchise 
condition, exercising this prerogative un- 
der the provision of law entitling it to 










































































of the law into effect July 1, penalties make rules and orders with the same 
personal contact. who got the bonds, was convicted in are prescribed for the possession of a force and effect as statute. 
_— SE= SSS ==> 
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Seamen’s Rights And 
The Compensation Law 


RETURN TO PREVIOUS PLANE 


A. J. Lilly, General Counsel of Maryland 
Casualty, Discusses Intricate Sub- 
ject of Maritime Employment 


In an address before the Insurance So- 
ciety of Baltimore recently, Austin J. 
Lilly, general counsel of the Maryland 
Casualty, discussed interestingly the 
status with respect to their rights and 
remedies for personal injuries of seamen 
and stevedores under Federal Statutes 
at present in force and other decisions 
of the Federal Courts presently effective. 

High spots of his speech follow: 

“Since the enactment of the first 
workmen's compensation act in the 
United States, the status of seamen and 
stevedores and other classes of workers 
on and about the water, with respect to 
their rights and remedies for personal 
injury; and of ship owners, charterers, 
stevedores, and other classes of employ- 
ers, with respect to their liabilities for 
such injuries, has been in a state of al- 
constant flux, with results be- 
wildering to laymen, lawyers, commis- 
sions, boards, and the courts alike. Re- 
cent statutes and recent decisions of the 
Supreme Court, however, have done 
much to clarify the situation in its 
broader and more important aspects; 
though there is still uncertainty in some 
instances 

“Prior to the passage of the Compen- 
cation Acts the rights of stevedores for 
injuries, upon the water, were about the 
same as for injuries on land; the only 
difference being that the water injuries 
were cognizable in Admiralty. 


most 


Adoption of “Locality” as Test 


‘When the States adopted compen- 
sation acts from time to time subsequent 
to 1910, it was generally assumed that 
stevedores weré wholly subject thereto. 
| believe the very great majority of 
stevedore were settled without 
question on the basis of compensation 
liability up until May, 1917, when the 
Supreme Court of the United States, in 
the case of Southern Pacific Co. v. Jen- 
sen, first laid down the doctrine that no 
compensation act then in force applied 
to injuries to stevedores, occurring upon 
navigable waters of the United States. 
In this case the Supreme Court cited and 
stood upon the doctrine theretofore laid 
down in the case of Imbrovek vw. At- 
lantic Transport Co., in which the 
Supreme Court, | believe for the first 
time, squarely and definitely adopted 
‘locality’ as an ultimate test of jurisdic- 
tion in cases of tort. 

“In October, 1917, Congress passed an 
Act amending the Federal Judiciary Act 
of 1789, by extending the right of pro- 
ceeding in the Common Law Courts, 
where the Common Law was competent 
to give a remedy, to the right to proceed 
before the State Industrial Accident 
Commissions or Boards of any State 
having a compensation act. After pass- 
age of this Act, again the very great 
majority of stevedore cases were settled 
on the basis of compensation. 

On May 17, 1920, in the case of Knick- 
erbocker Ice Co. v. Stewart, the Su- 
preme Court declared the Act of 1917 to 
be unconstitutional, and again stevedores 
were placed under the Maritime Law as 
respects injuries occurring upon navi- 
gable waters. 

In June, 1922, Congress passed the so- 
called Johnson-Mills Bill, in which an 
effort was made to overcome the effect 
of Knickerbocker Ice v. Stewart, by de- 
priving the Federal courts of jurisdic- 
tion of suits for damages by stevedores 
in all instances where there was a com- 
pensation act effective in the locality 
where the injury was sustained. 

On February 25, 1924, in the case of 
Haves v. James Rolph Co., the Johnson- 
Mills Act was by the Supreme Court de- 
clared to be unconstitutional in an 
opinion which pretty plainly indicates 
that no device of Congress, short of the 
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passage of an applicable Federal Com- 
pensation Act, will ever serve to deprive 
the lederal Courts of jurisdiction over 
accidents occurring upon navigable 
waters, or give to the Workmen’s Com- 
pensation Boards a concurrent jurisdic- 
tion of such accidents. Thus, for the 
present, and until Congress enacts a 
Maritime Compensation Act, stevedores, 
with relation to damages for injury or 
death suffered as a result of accidents 
occurring upon navigable waters, stand 
precisely as they did prior to the pass- 
age of the first State Workmen’s Com- 
pensation Act.” 


Admiralty Cognizance 


In commenting upon persons neither 


seamen nor stevedores, injured upon 
water, Mr. Lilly stated: “The doctrine 
‘l’very species of tort, however occur 


ring, and whether on board a vessel or 
not, if upon the high seas or navigable 
admiralty cognizance,’ for 
the first time squarely and unequivocably 
laid down by the Supreme Court in the 
Imbrovek case, would scem to control 
in all instances. The test of admiralty 
jurisdiction in tort is purely geograph 
ical, Ii admiralty jurisdiction attaches, 
the State cannot effectively divest or 
modify it. While in some cases (as in 
the Imbrovek) there are obiter dicta, 
so that it is still possible for the Su- 
preme Court to rule without reversing 
itself, that mere locality unconnected 
with any element of shipping or com 
merce, will not suffice to deprive States 
of compensation jurisdiction over in 
juries occurring upon navigable waters, 
there is uo real present indication of 
such a ruling; and until it comes Ad- 
miralty will probably continue to take 
jurisdiction of every tort occurring upon 
such waters.” 


water, 1s of 


F. & D. OPENS INFIRMARY 


Conducted for Use of Home Office Staff; 
All Employes Required to Take 
Physical Examination 


office of the Fidelity & 
Deposit has opened an infirmary with 
ample medical facilities. Members of 
the staff, who are injured or taken sick 
during office hours, will now be cared 
for in the new infirmary. If the injury 
or illness is unusually serious, however, 
necessitating a lengthy stay in bed, the 
cases will be removed to an _ outside 
hospital. 

All accepted applicants for positions in 
the home office are now required to 
undergo a thorough physical examina- 
tion before taking over their duties. 
This requirement is not only of value to 
the new employes but prevents the in- 
troduction of infectious diseases. 


The home 


Tells Agents How To 
Sell Contract Bonds 


YIELD THE HIGHEST PREMIUM 


But Are Likewise the Most Hazardous 
Form of Insurance Bonds, Says 


L. D. Bates of Albany 


Syracuse, June 4—Lawrence D. Bates, 
manager at Albany of the bonding de- 
partment of the Aetna Casualty & 


Surety, explained today at the annual 
meeting of the New York State Associa- 
tion of Local Agents at the Hotel 


Onondaga the various classes of fidelity 
and surety bonds which local agents can 
profitably write. The contract bond, 
which yields the highest premium and is 
also the most hazardous of all bonds 
written, was described in detail by Mr. 
Bates. His remarks on this bond fol- 
low : 

“We will next touch on contract 
bonds. They are divided generally into 
two classes—construction and supply. 

“Supply contract bonds are generally 
required on municipal, state or govern- 
ment contracts. The underwriting of 
this class is based upon the financial 
tanding of the applicant, ability to per- 
form the contract, plus the ability to 
procure the supplies so contracted for 


in the open market. Patented supplies 
controlled by one concern are more 
hazardous and are. scrutinized more 


closely than those covering open market 
commodities. In either class the appli- 
cation form should be fully completed 
and the benefit of your personal knowl- 
edge and investigation of the applicant 
should be given. 

“Construction contract bonds are be 
coming more and more a standard re- 
quirement. Practically all expenditures 
of public funds are protected by the is- 
suance of a corporate surety bond guar- 
anteeing the completion of the contract 
entered into. 


Must Underwrite Carefully 


“The premium income on this class of 
business naturally is the largest of all 
the surety lines and from the agency 
standpoint highly desirable. But at the 
same time it is undoubtedly the most 
hazardous of all classes of bonds written. 
When you compare the premium income 
as against the liability assumed you will 
readily appreciate that one large default 
may wipe out the premium income of 
possibly hundreds of other bonds. So 
they. must be underwritten with the full- 
est possible knowledge of the applicant. 

“The first and most essential require- 
nent in submitting contract bonds is to 
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have the application and financial state- 
ment completed in every detail and have 
the financial statement verified. An un- 
verified statement is of small value to 
the underwriter. Next give the com- 
pany the benefit of your advices as to the 
experience of the applicant, his general 
standing in the community, reputation 
and standing at the bank, also. the 
amount of uncompleted work on hand 
and how it is progressing. Don’t ask 
your companies to execute a large con- 
tract or bid bond for a contractor a few 
hours before the opening, unless you are 
in a position to give them full informa- 
tion. We very frequently have had sub- 
missions of large bid bonds within an 
hour before the bids are to be opened. 
There may be unusual cases where the 
contractor waits until the last minute be- 
fore deciding to bid, but these are very 
rare. Generally the contractor has had 
the plans and specifications for days and 
possibly weeks and should have arranged 
with his surety as he would with his 
bank to take care of him, for I doubt 
that a banker will arrange to finance an 
individual on a contract if he goes to him 
but a few minutes before the bids are to 
be opened, and certainly the surety’s 
position is substantially the same. 

“In addition to the foregoing require- 
ments the form of contract and bond 
must be considered. In some cases the 
company forms are acceptable and in 
many cases the bond forms are drawn up 
by the attorney for the obligee. Bonds 
calling for maintenance are written by 
only a few companies and a careful in- 
vestigation must be made of the appli- 
cant, and the surety advised how work 
of a similar character to that offered has 
held up over a period of time. Un- 
usual conditions in the contract such as 
penalty clauses and guaranteeing of ma- 
terial or labor liens must be considered. 
So that whenever it is possible and you 
have the time a copy of the contract and 
specifications should be sent to your 
company, together with the application 
and financial statement. Don't hesitate 
to give your company the benefit. of 
your personal knowledge of the appli- 
cant for you are on the ground, you 
know the conditions and your informa- 
tion is welcomed and given full con- 
sideration by the company underwriter. 
You can never give too much informa- 
tion on a contractor with your sub- 
Mission, in fact you generally give too 
little. 


REARRANGES TERRITORY 


The General Accident has announced 
that for purposes of greater efficiency 
for the New York Branch Office and the 
general agency of Harry C. Mitchell in 
Brooklyn that effective June 1 the busi- 
ness for Greater New York territory will 
be divided. Iffective on that date the 
business placed with the company by 
Manhattan brokers and those of the 
sronx will be handled through the New 
York office and that the business brok- 
ers and agents of Brooklyn and Long 
Island will be handled through the 
Brooklyn. office. 
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Compensation Bureau 
Issues Endorsement 


EFFECTS N. J. CONTRACTS 


Enactment of New Chapters in 1924 
Laws in That State Necessitated 
Action of Rate Body 


The Compensation Rating & Inspection 
Bureau of New Jersey as the result of 
the enactment of chapters 128 and 153 of 
the laws of 1924 has drawn up a draft 
of an endorsement embodying certain 
features not heretofore required in New 
Jersey in the workmen’s compensation in- 
surance policy contract. 

The necessary changes have been worked 
out by the governing committee of the 
Jureau. in collaboration with W. G. 
Cowles, chairman of the standing commit- 
tee on forms, and the form of endorsement 
has been approved by the Commissioner 
on Banking & Insurance, of New Jersey. 

The Bureau has issued instructions to 
the effect that every company writing com- 
pensation in New Jersey shall adopt the 
endorsement replacing the forms in pres- 
ent use and that duplicate copies of the 
new issue should be filed with the Bureau. 


Endorsement Form 


The draft of the complete endorsement 
which includes the provisions for giving 
of notice required by chapter 153 and sets 
forth the obligation of the carrier to pay 
compensation to the employes of subcon- 
tractors as required by chapter 128 and 
the subrogation rights of the insurance car- 
rier follows: 


The obligations of Paragraph One (a) of the 


policy to which this endorsement is attached 
include such Workmen's Compensation Laws 
as are herein cited and described and none 
other. Chapter 95, Laws of 1911, Chapters 178 
and 262, Laws of 1917, State of New Jersey, 


and all laws supplementary 
tory thereof which may be or become effec- 
tive while this policy is in force. 

This employer, upon the acceptance of this 
policy, agrees that upon the effective date of 
this polic y, he is bound by the provisions of 
Section IL of the above cited Chapter 95, 
Laws of 1911, and will not, during the policy 
period, terminate his obligation thereunder as 
provided in paragraph ten thereof. 

li this employer is a contractor and he sub 
contracts all or any part of the business opera 
tions covered by this policy to one or more sub 
contractors, this employer agrees that he will 
require each subcontractor to carry workmen’s 
compensation insurance for the protection of 
such . subeontractor’s employes in accordance 
with the terms of the above cited laws. The 
remuneration of all employes of any such sub 
contractor who fails to carry this insurance 
shall be included in the return of remunera 
tion upon which premium is computed.  Re- 
muneration as reported shall be considered the 
remuneration of employes of this employer for 
the purpose of computing the premium earned 
upon this policy and shall in all respects be 
governed by the same terms, conditions, re 
quirements and obligations of the policy 
remuneration of the direct employes of this 
employer. In the event that the company shall 
pay or incur any loss or expense because of a 
claim made by an employe of any subcontractor 
who has failed to carry such insurance, or by 
the dependents of such employe if dece: ased, the 


thereto or amenda 


company shall be subrogated to all the rights 
of this employer ag established in the above 
cited compensation laws to proceed 


against 
such subcontractor to obtain reimbursement for 
such loss or expense. 

Notice given by or on behalf of the 
to any authorized agent of the 
the state of New Jersey, 
client to identify the 
to be 


assured 
company within 
with particulars suffi 
assured, shall be deemed 


notice to the company. Failure to give 
such notice within the time specified in the 
Policy shall not invalidate any claim 


made by 
shown not to have 
; possible to give such notice 
within the prescribed time and that notice 
was given as soon as was reasonably possible. 
This policy is issued by the company and is 
accepted by this employer with the agreement 
that the rates of premium are subject to modifi- 
Cation in accordance with the rate manual and 
rating plans established by the Compensation 
Rating and Inspection Bureau of New Jersey 
and approved by the Commissioner of Banking 
and Insurance of New Jersey, such modification, 
if any, to be expressed by endorsement naming 
the effective date thereof. 


the assured if it shall be 
been reasonably 


MASS. AUTO BILL KILLED 


The compulsory 


automobile liability 
bill before the 


Massachusetts legislature 
has been killed. A committee will study 
the whole problem of motor vehicle 
legislation and report back to the next 
session of the legislature. It was 
thought for a while that this bill would 
Pass during the current session. 


Objections To Burglary 
Insurance Given 
And Answered 


“T don’t keep a lot of money and jewelry 
in the house that would attract burglars.” 

Competition is so keen in the burglary 
industry, that burglars are working the 
cold canvass. A burglar may force his 
way into your home hoping to pick up 
some money or jewelry but, if there 
isn’t much there he’s got to make a profit 
on his call, so he’ll take what he can 
find. Our policyholders frequently re- 
port that burglars have entered their 
homes and cleaned them out of cloth- 
ing, rugs, typewriters, guns, and sport- 
ing equipment, kitchen utensils and 
other articles not usually classified as 
valuable. In fact, burglars will take 
about everything they can carry—and 
sometimes bring a truck so they can 
carry a lot. 

“T think that the insurance is too ex- 
pensive. I prefer to save my money and 
take the chance.” 

Burglary insurance rates reflect the 
hazard. There are about seven or eight 
burglaries to every fire—naturally the 
rates must be sufficient to cover the cost 
of this insurance. This large number of 
burglaries and the heavy loss that they 
usually entail is the strongest argument 
why you should buy insurance. 

By carrying your own risk you can 
“save” about twenty-five or thirty dol- 
lars a year, but if a burglar should call, 
you would probably lose more in half an 


hour than you could save by carrying 
your own risk for fifty years. 
It doesn’t pay to take the chance. 


Too little to gain—too much to lose. 

I’m not worrying about burglars. I’ve 
got a good watch dog. 

That’s what another man thought-—— 
up to a few days ago. Then burglars 
called and stole everything he had in- 
cluding the dog. 

Burglars would have a hard time getting 
into my place. I live on the fifth floor of 
a six story apartment building. 

A burglar will let himself down from 
the roof with a rope, enter by an un- 
locked window, and leave through the 
door, arrayed like a plumber, with his 
swag concealed in a tool bag. While 
his partner, upon the roof, draws up the 
rope and conceals it until they are ready 
to pull another job. 

It’s impossible to 
burglar-proof—but it’s an easy matter to 
make any home loss-proof. 

I'll think it over. 

Hundreds of thousands of dollars are 
lost every year by men who want to 
“think it over” before purchasing insur- 


make your home 


ance. You know that burglars are 
active. You know that you have prop- 
erty that you can’t afford to lose. You 
know that you can afford the low pre- 
mium that we ask for this policy. What 
more is there to decide? 

The trouble is that many men, who 


postpone the purchase of insurance until 
they can “think it over,” never think of 
it again until they have a loss. Then 
they sadly think how much they would 
have saved if they had only decided the 
matter once for all when it was first 
presented.—The Travelers. 


STELLWAGEN ON AUTO RATES 


National Bureau Manager Explains De- 
termining Factors For Liability 
Rates In N. Y. State 
Syracuse, June’ 5—H. P. Stellwagen, 
manager of the automobile department 
of the National Bureau of Casualty & 
Surety Underwriters, gave an outline to- 


day before the convention of the New 
York State Association of Local Agents 
on the making of automobile liability 


rates with special reference to New York 
State. As regards the differences in pure 
premiums between various cities Mr. 
Stellwagen said this was caused by a 
variation in claim frequency and not 
claim cost, as many have supposed. In 
other words accident frequency, not ac- 


cident severity, is the determining factor. 
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The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 


C. R. CLEMENTS, Sec. & Treas. 








In New York City there were 19.5 per- 
sonal injury claims for every 100 cars 


insured; in Buffalo there were 13.6; in 
Rochester 8.1; in the smaller cities of 
the state 6.8 and in rural parts of the 


state 4.7. 

“The important thought for us in con- 
nection with this whole rating proposi- 
tion is this, that our rates are developed 
logically and scientifically from known 
facts,” said Mr. Stellwagen. “It ought 
to cause us considerable satisfaction to 
be able to go to the people of Buffalo, 
or Albany, or Syracuse, and tell them 
that their rates are based on their own 
experience, but they have really created 
their own rates by their own accident 
records. It strengthens our case with 
the public when we can demonstrate that 
cur rates are made squarely in accord- 
ance with the facts, and that they are 
only high enough to guarantee the pay- 
ment of losses and the efficient admini- 
stration of the business." 

Offers. a Slegen 

The Metropolitan Casualty offers this 
as a fitting slogan to agents who can make 
good with the slogan: ‘Look out for your 


clignts’ interests and let your slogan be 
100% protection, at all times, for all 


hazards,” 
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Beha to Decide About General 


(Continued from page 1) 


the home state 
powers will not be 
any point. 

‘At the present 
Company ol 
application for a license 
within the State of New York. It is 
incorporated under the laws of the State 
of Washington as a fire company. Its 
charter, however, upon it cer- 
tain writing powers in excess of those 
acquirable by a fire insurance company 
under New York law namely: 


Lines That General Writes 


department, that the ex- 
cess availed of at 
time, the General In- 
America has made 
to do business 


SUFANCE 


confers 


‘(a) Fidelity and surety insurance, so 
far as relates to the insuring of pur- 
chasers of aatomobile contracts of sale 
ind/or chattel mortgages. 

“(b) Plate 

“(c) Insurance 
vehicles 


glass insurance, 
against loss of use of 
motor 

“(d) Miscellaneous insurance, being 
insurance upon any risk not included 
within classification one to thirteen and 
one-halt (1-134) of Section 83 of the 
Insurance Code of the State of Wash- 
ington, and which is a proper subject of 
insurance, not prohibited by law or con- 
trary to sound public policy. 

“The first two coverages are embraced 
within the provisions of Section 70 of 
the New York Law and cannot be given 
by a fire company which must be in- 


corporated with powers limited by the 


provisions of Section 110. The third 
coverage is only partially permissible 
for a fire company to give under New 
York Law. The company in_ effect 


grant to its policyholders a 
automobile coverage in those 
states where the laws permit this to be 
done. In the event of admission, it has 
promised that it will comply with the 
New York law as to coverages on all 
bustin in the State of New York. 

“Concerning coverage (d), I believe 
that the provisions of Section 56 of the 
New York law might exclude a company 


wish to 
comple te 


ss done 


which has powers which cannot be exer- 
cised by any type of domestic company 
in’ New York. The General Insurance 


Company of America has, however, of- 
fered to pass a resolution that these last 
powers will not be availed of at any 
point 


Capital Requirements Are Met 


‘Another question is eliminated, 
namely, whether the General Insurance 
Company has the capital which a fire 
company and a casualty company must 


have under New York law if these com- 
panies give the coverage under joint 
policies. The General Insurance Com- 


pany has more than enough capital suf- 
ficient to qualify it, did the New York 
practice permit it to be licensed. The 
question is theretore before me whether 
a fire company, with charter powers to 
vive a full automobile coverage and with 
ample capital, shall be admitted to do 
business within this state writing in this 
state only such coverages which a fire 
insurance company is permitted to write 
under our law, but without being re- 
quired to waive its right to give the full 
automobile coverage elsewhere. 

“It is possible for me to refuse to pass 
on this question, and to pass it along for 
decision to my successor who will take 
office as Superintendent of Insurance on 
July Ist, 1924. Upon consideration, I do 
not think that it would be entirely fair 
to him for me to refuse to pass on a sub- 
ject that has frequently engaged the at- 
tention of the department during the 
nine vears that I have been connected 
with it. [ believe that it will help my 
successor if I make a decision, in which 
event, he can follow my finding, if he 
approves, and he can overrule it, if he 
disagrees. 

“There has probably been no policy of 
the New York Insurance Department 
which has been more subject to criticism 
than that of forbidding companies of 
other states to exercise powers in other 


states, that are legal according to their 


charter and according to the laws of the 


other states, because the law of this 
state does not permit such a coverage 
to be written in this state. It can be 


if all other states 
New York De- 


realized at once that, 
took the attitude of the 
partment, chaos would result. For in- 
stance, in several other states, I am in- 
formed that fire or casualty companies 
may not write many of the coverages 
permitted to similar companies in this 
state. If the insurance commissioners 
of those states took the stand that com- 
panies of other states must limit their 
coverages in accordance with the laws of 
the commissioners’ home states, this 
would result in these states legislating 
as to what coverages might be written 
in all other states, including New York 


State. The effect on the entire coun- 
try would be that only the minimum 
coverage of all states combined could 


be written. No other state insurance de- 
partment has sought to assume the au- 
thority exercised by the New York State 
Department in carrying out the afore- 
said policy. The effect of the action 
taken by the New York Department has 
heen to exercise an indirect control over 
the coverage written in all other states. 
\lmost all the important companies are 
entered in the State of New York, and 
they are therefore limited by its regula- 
tions. * * * 


Stoddard’s Conclusions 


“In conclusion and to sum up I, as 
superintendent of insurance, may refuse 
to issue a certificate of authority to this 
company if in my judgment such refusal 
will best promote the interests of the 
people of the State; any action on my 
part being subject to court review and 
to retaliation by other states. In my 
opinion another state company giving a 
complete automobile coverage should be 
permitted to enter this state, and yet be 
allowed to give the complete coverage 




















A Progressive 


SURETY ann CASUALTY 


Company 











in those states where it is legal, care be- 
ing taken that it meets the capital and 
deposit requirements fixed for the class 
of business which it is writing. If, for 
instance, a company incorporated under 
the laws of another state as a fire com- 
pany, and having only the minimum capi- 
tal of a fire company, seeks to take on 
additional powers not contemplated by 
Section 110 of the Insurance Law of this 
state, | do not believe that the company 
should be admitted for the reason that it 
has not the capital which a domestic fire 
and a domestic casualty company would 
be obliged to have if they jointly do this 
business. 

“On the contrary, if a fire company or 
casualty company incorporated under the 
laws of another state have multiple line 
powers, but yet have the capital equal 
to that prescribed by the laws of this 
state for both a fire and a casualty com- 
pany doing such business jointly, I see 
no reason based on financial solvency 
why such foreign companies should not 
be admitted to do business in this state. 
In other words, if the foreign company 
has not the capital which is required 
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Insurance is a profitable line for any Agent to handle. 
Besides supplying all forms of burglary 
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co-operation 


Write the Home Office 


Standard 


Accident Insurance Co. 
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of domestic companies doing the busi- 
ness jointly, | believe that it will best 
promote the interests of the people of 
this state to exclude such companies 
upon the ground that they have not suf- 
ficient capital, but, on the contrary, if 
such companies have sufficient capital so 
as to ainply safeguard the interests of 
the people of this state, according to the 
standards fixed in the New York Law, I 
believe that such companies should be 
admitted to do business in this state 
without any limitations as to doing a 
multiple line business in other states. 

“The company should, however, re- 
frain from doing anywhere in the United 
States any type of coverage which is 
unusual or unsafe or unknown to any 
section of our law. I am convinced that 
this conclusion is for the best interests 
of the public. I believe that comity be- 
tween states requires that the State of 
New York show the same consideration 
to the laws and insurance practices of 
other states, that it wishes shown to 
itself and that it cease taking to itself 
the role of dictator as to coverages for 
the entire United States. My decision, 
if put into effect, will prevent retaliatory 
action by other states against New York. 

“For the reason however, that my term 
of office will end on July first and I do 
not care to embarrass my successor by 
any action taken by me, | will defer tak- 
ing action on the admission of this com- 
pany in order that my successor may de- 
cide the question as well as the future 
policy of the department, I therefore 
direct that this application be held in 
abeyance until that time and recommend 
to my successor that the General Insur- 
ance Company of America be admitted 
to do business within this state, since it 
can qualify under the conditions set 
forth by me, and has agreed to exercise 
in this state only such powers for which 
it may be legally licensed.” 


WISCONSIN COMPENSATION 

The Wisconsin Compensation Insur- 
ance Board asks companies to file by 
June 1, 1924, their schedule Z experience 
for policy years 1921 and 1922. This is 
to enable the board to — the 
tabulation of the compensation expe- 
rience by classification so that there can 
be promulgation of minimum adequate 
pure premium rates, adjusted to rela- 
tivity between classifications by Septem- 
ber 1, 1924. Some weeks ago the board 
ordered a 15% flat increase, “in order to 
maintain the solvency of all companies 
w riting: compensation insurance in Wis- 
consin. 





WACO AGENCY GOING STRONG 

The Waco Agency, at Waco, Texas, 
of the Continental Casualty, was en- 
titled to fifteenth place in Class B on the 
list of disability division producers in 
March. This agency has appeared regu- 
larly since 1919 high up on the list of 
producers. 





TO INCREASE RATES 


The Commercial Casualty will increase 
the premium charges on all its disability 
policies effective June 15. This increase, 
however, will not affect renewals. 
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Fire 

Automobile 

Tourist 
Tornado ( 
Sprinkler Leakage 
Explosion 
Use and Occupancy 

Postal 


, Profit 
UNE is a month when people are traveling and Pl 


planning to travel. It is the time to write Tourist Sevthe, Riet and 
Insurance. Civil Commotion 
You will be gratified to see how quickly the premi- 
ums accumulate when you make a special effort to | 
sell Personal Effects Insurance. | 





All travelers are, of course, prospects. But you need : 
not confine your solicitation to them alone. Every- | 
one who possesses personal belongings should have | 
a Tourist Policy guarding against hazards away | 
from home. | 


The Star Policy covers: Fires, Windstorm, Theft, Larceny, 
Pilferage, Transportation, Collision, Derailment. 


In | 


Hotels, Clubs, Laundries, Repair Shops, On Board Ships, Rail- 
roads and elsewhere away from home. 


Insurance Co. 
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Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N.Y. 





Western Department Southern Department Pacific Coast Department 
CHICAGO NEW ORLEANS SAN FRANCISCO 
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